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The Colonial Life 
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Industrial Life Insurance— 
Especially attractive and favorable to the of a general agency that is very attractive 

Insured. : : : 

to find with an old, con " 

Ordinary Life Policies— , servative life com 
All forms of Life, Limited Eayueat and . It will : : 
Endowment, containing attractive and a pay anyone interested to in 

novel features, with High Values at Low vestigate. All communications confidential. 


Cost. 


Give Agents Unusual Money-Making 
Opportunities Address Box 54, THE SPECTATOR, 


¢ i tiie Prendent 135 William Street, New York. 
Ss.R 


Geo. T. Smith, Vice-President Drown, Secretary 
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Security Mutual Casualty Company In the 
en ae Promotion of Thrift 


Bonds and Stocks (Market Value) $7,465,665 .00 

Real Estate 30,000 .00 and the 

Aecrued Interest on see ce 101,665 .74 

Cash in Bank and Offices 1,199,252 .06 bd 

Premiums in Course of Collection 399,390 .22 P r evention of Dependency 
Deposit with Workmen’s Compensation Board, 

Province of Manitoba 2,444.91 

- tales okie $9,198,417 .93 no agency has been of greater efficiency than 

Net Special Reserve for all Liabilities $5,894,895 .79 life insurance. It is the great exponent of 

: ‘ co-operative and systematic saving and it is 


Unearned Premiums 611,616 .08 : . 
Reserve for Taxes and Expenses 39,554 .69 of the utmost economic value to the nation 


Unabsorbed Premium Refund declared (Not paid) 42,351.37 through 
Net Cash Surplus 2,610,000 .00 
$9,198,417 .93 The immediate creation of estates; 
Unabsorbed Premiums Returned to Policyholders : ie : 
(in cash) over $8,000,000 .00 The protection of beneficiaries against a 
rapid dissipation of their funds by unwise 


Fundamentally i, cai a eeeeenlty Operated investment or expenditure, and 
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The. prevention of possible dependency by 


HENRY W. IVES & COMPANY guaranteed incomes during the inactive years 


“75 FULTON STREET NEW YORK of later life. 
UNDERWRITING MANAGERS 
FOR THE UNITED STATES 


FOR EXCESS AND REINSURANCE 
HOME LIFE 


OUR FACILITIES 


ee ene weed a for Automobiles, General and IN SUR AN CE COM P ANY 


—— and S$ and Robbery 
: lary, Thole and and flealth ETHELBERT IDE LOW, President 
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What more appealing array of arguments could you present than those contained in this illustration? 





An Illustration of a Modern, Adequate Insurance Service 





Accident Sickness 


$50.00 every week, payable for one day or for LIFE 50.00 every week, payable for one day or for fifty- 
if disabled by any accident. two weeks if disabled by any sickness. 


Total Permanent Disability by Accident Old Age 
3,200.00 every year for LIFE iftotallyandpermanently — 5,000.00 cash to you at age 65, or 
disabled by accident. No further premiums 
to pay and no deductions from the face of the Natural Death 
life policy to offset indemnity so paid. ral Deat 
eigen sete igi 5,000.00 cash or a substaatial monthly income to your 
Total Permanent Disability by Sickness family should you not survive the age of 65. 
3,200.00 for one year if totally and permanently dis- 
. ; “A 4 «3 Death by Accident 


abled by sickness and $600.00 each year 
thereafter. No further premiums to pay and 15,000.00 cash or $10,000.00 cash AND a monthly in- 


no deductiens from the face of the life policy come to your family should death result from 
to offset indemnity so paid. accident. 











IN ADDITION 
Perfect Protection is issued in larger or smaller It pays QUICKLY and generously. 


amounts. 
It pays from the FIRST DAY of disability. at EVER aeltees by compntioe, 


It pays whether the insured is confined to home It NEVER hesitates in the fulfillment of its ferris 


or hospital; convalescing in the mountains, on 
the golf links, or at the seashore. It NEVER breaks its faith. 


It requires NO ‘‘waiting period.” That’s why Perfect Protection is PERFECT. 
To learn more of Perfect Protection and the strong, progressive institution which has made this 


service possible, write for our little booklet, “Selling Perfect Protection” which gives the basic 
reasons for the widespread public demand which Perfect Protection is meeting day by day. 


RELIANCE LIFE 


RELIANCE LIFE INSURANCE Aine PITTSBURGH 


Farmers Bank Building, Pittsburgh, Penna. 


Tre Spectator is published every Thursday by The Spectator Company, at 185 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 3 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. THE SPECTATOR, Volume CXVIII, Number XII, March 24, 1927; $4.00 per annum. a 
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GIANT COMPANY FIGURES 


Ten Largest Life Insurance Organiza- 
tions Analyzed 


FORECAST OF TOTAL RESULTS 


Eighty Billions of Life Insurance in Force 
at End of 1926 Is Prediction 


Insurance in force of about $80,000,000,000, 
$60,000,000,000 being ordinary, $5,500,000,000 
group, and $14,000,000,000 industrial, at the 
end of 1926, is indicated for old line legal re- 
serve life insurance companies of the United 
States Further, advance data suggest total 
admitted assets for all classes of legal reserve 
companies of $12,800,000,000. During 1926, a 
premium income of $2,600,000,000 is forecasted, 
with ordinary new issues of $11,100,000,000, 
industrial issue of $3,700,000,000 and $1,300,- 
000,000 of new group insurance. 

These estimations are based on the results 
of the ten largest life insurance companies of 
the United States, whose detailed transactions 
are presented on another page of this issue. 
Actual results may prove variations from the 
above amounts, as the tabulation of the statis- 
ties of the other companies shows that greater 
or less progress has been made by them than 
by the giants of the business. As of December 
31, 1926, these ten companies, which include 
the four largest participating companies writ- 
ing ordinary life insurance only, the New York 
Life, the Mutual Life of New York, the 
Northwestern Mutual of Milwaukee and the 
Mutual Benefit Life of Newark, the leading 
participating company writing ordinary and 
group insurance, the Equitable Life of New 
York, the leading non-participating companies 
which write ordinary and group insurance, the 
#tna Life and the Travelers Insurance Com- 
pany, both of Hartford, and the three leading 
industrial companies which write ordinary, in- 
dustrial and group’ insurance, namely, the 
Metropolitan Life, the Prudential and the John 
Hancock, wrote $6,197,031,900 of new ordinary 
life insurance; $1,151,332,000 new group in- 
surance and $2,764,449,540 new industrial. They 
had on December 31, last, over $53,000,000,000 
of insurance in force, including $35,991,000,000 
Ordinary life insurance, $4,927,000,000 group 
insurance and $12,123,000,000 industrial insur- 
aice, representing gains of $3,400,000000 in 
Ordinary insurance, $1,010,000,000 group insur- 
ance and $1,146,000,000 industrial insurance. 
Their combined admitted assets totaled $8,810,- 
965,634, while their surplus funds assigned and 
Unassigned, amounted to over $850,000,000. 

During 1926, premiums on new policies were 


(Concluded on page 7) 


ALBANY WINS AGAIN 


Georgia City First in Fire Waste 
Contest for Second Time 


LEADERS IN EACH STATE TO GET 
MENTION 


Fire Waste Council Has Successful Ses- 
sion—Speakers Include Hickman 
Price and Richard E. Vernor 

Wasuincton, D. C., March 19.—Albany, 
Ga., winner of the grand prize in the 1925 In- 
ter-Chamber Fire Waste Contest, repeated its 
performance in 1926 and won the grand prize 
for that year, it was announced by the grading 
committee of the National Fire Waste Council 
at the spring meeting of the council, held March 
17, at the headquarters of the United States 
Chamber of Commerce. 

The results of the 1926 contest were decidedly 
gratifying, the contest committees reported. A 
total of 303 reports were received, against 220 
for 1925, showing a distinct reduction in loss 
of life and property in the cities competing. So 
far this year, 528 official entries have been re- 
ceived, representing 58.5 per cent of eligible 
chambers, as compared with 442 last March, 
for the 1926 contest. 

Prize winners in the 1926 contest, as an- 
nounced by the grading committee, were: First- 
class cities: Milwaukee, first; Philadelphia, 
second; Portland, Ore., third; second-class: 
Huntington, W. Va., first; Pasadena, Calif., 
second; Newport, Ohio, third; third-class: 
Owensboro, Ky., first; Yakima, Wash., second; 
Mansfield, Ohio, third; fourth-class: Albany, 
Ga., first, Billings, Mont., second; Laconia, 
N. H., third. 

The council voted to accept the committee’s 
recommendation that honorable mention be 
given the city in each State making the best 
record, whether or not it was the winner in 
its class. A certain minimum show is to be 
required, which will result in some States re- 
ceiving no honorable mention, but which, it is 
anticipated, may result in arousing interest and 
competition among the cities in such States with 
beneficial results to the campaign. 

Delegates to the meeting were welcomed by 
Elliott H. Goodwin, former resident vice-pres- 
ident of the United States Chamber of Com- 
merce and honorary chairman of the Council. 
A. T. Bell of Atlantic City was the only man 
proposed as chairman of the meeting and was 
unanimously elected to that honor. 

The reports of the various. committees show 
that steady progress is being made in the coun- 
cil’s campaign for reduction of fire losses. 
The agricultural and forestry committees pre- 
sented reports showing that they are well estab- 
lished and are undertaking work along several 

(Concluded on page 13) 
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UNETHICAL PRACTICES 


Health and Accident Underwriters 
Bring Conference Code Before 
Commissioners 


ALLEGE RAIDING IN INDUSTRIAL 
BUSINESS 


Special Resolution Adopted — Committee 
on Uniform Phraselogy Reports 
[By a Staff Correspondent] 

Cuicaco, Int., March 21.—The Health and 
Accident Underwriters Conference, at its mid- 
winter meeting held at the Palmer House here 
on Tuesday and Wednesday of last week, bit- 
terly resented what it styled the unethical prac- 
tice of certain non-conference companies in the 
industrial field in allegedly raiding the agents 
and business of its own organizations. With 
the idea of bringing the whole question be- 
fore the Insurance Commissioners of the vari- 
ous States, the Conference adopted the follow- 
ing resolutions which are being sent to the 
several insurance departments: 


Whereas, The declared objects and purposes of the 
Health and Accident Underwriters Conference are: 

To promote good-will and harmony between mem- 
bers; to devise measures for the protection of their 
common interests; and to advance the general inter- 
ests of health and accident underwriting; and 

Whereas, In further practical interpretation of the 
objects of this Conference there was adopted at Cin- 
cinnati on February 25, 1916, a resolution which 
has since been known as the Conference Code of 
Ethics, and 

Whereas, The principles set forth in the Confer- 
ence Code of Ethics for the government of the rela- 
tions of company members, one with the other, have 
become the recognized standards of conduct in the 
business of health and accident insurance, not only 
between Conference members but non-Conference mem- 
bers as well, and 

Whereas, It has come to the attention of this Con- 
ference that certain companies, not members of this 
Conference, are systematically and as a matter of 


. policy, violating the moral standards of business com- 


petition set forth in the Conference Code of Ethics, 
and 

Whereas, Such outside companies have been at- 
tempting to hire agents and employees of Conference 
members and to induce policyholders to discontinue 
their insurance, particularly in the industrial busi- 
ness, in utter disregard of the principles set forth in 
the Code of Ethics; 

Be It Resolved, By the Health and Accident Un- 
derwriters Conference in convention assembled at 
Chicago this 16th day of March, 1927: 

1. That this Conference reaffirm the Code of Ethics 
and declare that the principles therein set forth should 
govern the relations existing between all companies 
whether members of this Conference or not; 

2. That this Conference should render every 
possible assistance to its members in defending them 
against such attacks from any source whatever; 

8. That, since the business of insurance is fraught 
with a public interest, and the greatest loss from 
unethical competition falls upon the policyholders, it 
is the sense of this Conference that no company which 
persistently and willfully attempts to hire agents and 


(Concluded on page 27) 
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HE Metropolitan Information Service (a 


department of the Metropolitan Life In-’ 


surance Company) is guilty of distributing a 
news item which announces that Elmer Q. 
Oliphant, former star footfall player at West 
Point, has received from Haley Fiske, Jr., a 
Siamese kitten. The kitten was bought in 
Paris and delivered as a prize for the best rec- 
ord in group life insurance production in the 
younger Mr. Fiske’s territory. I cannot say 
whether the kitten is really two kittens joined 
together or whether it actually hails from Siam. 
Anyhow, what does a football player do with 
a Siamese kitten? It might be remarked 
further that the kitten is blue-eyed and per- 
fectly marked. I suppose that that means 
something to connoisseurs of Siamese kittens. 
Congratulations, Mr. Oliphant! 
x * * 
IFE insurance agents in the United States 
have no monopoly on the rebate question, 
if the correspondence appearing in recent is- 
sues of the Post Magazine of London may be 
accepted as a criterion. In the issue of that 
journal of Saturday, March 5, two letters are 
published from which it appears that one case 
agents and rebating are much more prevalent 
in England than in America. The first of 
these is from an agent who claims to produce 
£180,000 of new life insurance a year, which 
puts him very close to the equivalent of a 
million dollar writer in this country. I quote 
the following as pertinent: “In my own case, 
I always endeavor to fight the question with 
my clients, and am generally successful in not 
having to rebate the commission to which I 
claim that I am definitely entitled. In spite of 
this, my annual production of life business 
averages about £180,000, which tends to prove 
that providing the agent takes a firm stand 
against rebating, much can be accomplished 
even under present conditions.” 
* * * 
C. FRANKS, salesman of the G. C. 
« Woods, Nashville, Tenn., agency of the 
Bankers Life Company of Des Moines, is also 
a member of the State Legislature and is now 
serving his second term as representative from 
Hardin county. Mr. Franks is only 29 years 
old and is one of the youngest members of the 
legislature despite the fact that he is now in 
his second term. During the past year he was 
appointed to seven committees and is also sec- 
retary of the Republican executive committee 
of his home county. Both times Mr. Franks 
has been elected to his legislative post without 
opposition. 
oe ae 
NEW estate tax law, just passed in Mon- 
tana, imposes a tax on net estates exceed- 
ing $1,000,000, the rates being 80 per cent of 
those imposed by the Federal Estate Tax Law. 
Credit is allowed for the amount of inheritance 
tax paid under Montana laws and for death 
taxes imposed by the laws of other States. 
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HE estimable committee on criminal courts, 
law and procedure of the Association of 
the Bar of New York city appears to nod oc- 
casionally in its judgments. The members have 
come out with objections to one of the pro- 
posed criminal “fence” bills of the Baumes 
Crime Commission which relates to “diligent 
inquiry” regarding the purchase and possession 
of property which may have been stolen. This 
measure was recommended by the prison com- 
mittee of the Association of Grand Jurors of 
New York County, of which Robert Appleton 
is chairman, and was incorporated in the March 
recommendations of the Baumes Commission. 
The amended bill, as suggested for passage, 
reads: “A person who does not ascertain by 
reasonable inquiry that the person selling or 
delivering such property has a legal right to do 
so, shall be presumed to have bought or re- 
ceived such property knowing it to have been 
stolen. This presumption may, however, be 
rebutted by proof.” The committee of lawyers 
objecting to this bill seems to think that it is 
reasonable for the existing law to require junk 
and second-hand book dealers to explain the cir- 
cumstances under which they obtained posses- 
sion of stolen property, but except all others 
from any such obligation. Such a course may 
be logic, but it is perverted logic that leaves 
the criminal “fence” holding the whip hand 
when his case comes up for trial. For some 
reason unknown to me and to millions of citi- 
zens, the gentry of the law appear to object to 
the removal of “dead” statutes, the elimination 
of unnecessary verbiage and the substitution of 
laws that convict for those that leave loopholes. 
Possibly they feel that if laws were so clear and 
justice so prompt that crime could be handled 
direct by the bench and jury their own future 
would be uncertain. 
x ok * 


~HORTLY after Tue Specraror for last 
week appeared with a story in the casualty 
and surety news pages to the effect that John 
L. Mee, vice-president and supenintendent of 
agents for the National Surety, had returned to 
the office following an attack of pleurisy, it 
was learned that Mr. Mee had had a relapse 
and is now seriously ill at the New York Hos- 
pital. His condition is said to be dangerous, 
but he is improving slowly. 
* * x 


Y friend W. Clifford Klenk, Southern de- 
4 partment manager for the New York 
Indemnity, with headquarters in Atlanta, was at 
the home office of his company in New York 
city last Friday and Saturday discussing plans 
for the active development of business in that 
territory. “Cliff,” as he is known, is a product 
of the Travelers school and has had a long and 
successful experience in the business, first with 
the Hartford organization,’.then in the field 
with the Zurich General and now with the New 
York Indemnity. 
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AST week I gave you a story about a town 

in Pennsylvania (and got spanked), s 
this week, with spring in the air, I want to 
take you out to Iowa, where it’s agin the law to 
spank. Knowing nothing about the Middle 
West further than the jokes about it, I’m step- 
ping right out into the printed cow pasture 
and swiping for you not only daisies but the 
following story: 

“A most unusual condition exists in Urban- 
dale, Iowa, a city that may be described as hay- 
ing plenty of firefighters, but with no fire ap- 
paratus or equipment with which the men could 
work. The situation is very ably presented by 
a correspondent to a local paper who complains 
of the situation. 

“Shall the demon fire continue its destruc- 
tive way in our little city of Urbandale with- 
out more than ‘it’s too bad’ being done? Ata 
recent fire there were plenty of volunteer fire- 
fighters, but, alas, not even a ladder. 

“True, a so-called ‘fire engine’ is owned by 
the town, but at this time it is roosting in a 
shed, minus the things which are needed to 
operate it. And only one or two citizens know 
how to run the darn thing when it is runable. 
God only knows what we’ll do when they die 
with the secret of its mechanism! * * * 
The present engine, because of the lack of 
proper housing, cannot be filled in winter. Con- 
sequently if it were in running order, prompt 
service is impossible because of the time re- 
quired to prepare the chemical after the alarm.” 

What rate Urbandale? 

2 Se 
HEE is an interesting line-up of the Amer- 
ican Fire losses for 1924-25, the known 
causes being listed in the order of their import- 


ance: 


Recorded Loss—— 





Causes 1925 1924 

1. Exposure (including con- _ 

digrationsy? AIR J re $61,392,814 $60,145,047 

2, Matches—smoking ...... 30.303,815 30,281,840 
3. Defective chimneys and 

Ce REA Re AR ON ga 21,673,853 22,746,308 
4. Stoves, furnaces, boilers 

and their pipes....... 20,416,785 21,160,369 

5. Spontaneous combustion . 17,391,398 17,037,454 

GC. Bice aiedeccasves 15.168,864 14,579,757 

7. Sparks on roofs........ 14,680,187 15,052,140 

S Lage is sbiccs's's oo.010'ss 13,196,918 11,680,516 

9. Petroleum & its products 12,721,548 11,619,306 

10. Sparks from combustion. 7,827,414 9 354,570 

11. Sparks from machinery. 7,507,516 8,819,239 
12. Hot ashes, coals and 

Ope. GUE ss occa cus nes 6,407,124 6,146,304 

13. Misc. known causes..... 4,177,717 4,286,443 

14. Gas, natural and artificial 3,158,112 3,376,808 

15.: Open. H@Rte as 6.3 36 cues 3,109 290 4,282,640 

16. Explosions .....-..¢005+ 2,639,555 2,237,808 

17. Incendiarism .......... 2,062,221 2,368,301 
18. — of hot oe, 
oil, tar, wax, asphalt. 

Re A! eee. 1,751,022 1,804,080 

19. Rubbish and litter...... 1,575,885 (1,355,234 
20. Fireworks, firecrackers, 

ENE RS Be 829,613 904,88 

21. Steam & hot water pipes 371,953 290,628 





*(Losses due to spreading fires originating from 


various causes.) 
*x* * * 


+IRE is the Goblin of Little Orphan Annie 
k Underwriter. 
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746,308 


| 60,369 
37,454 
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380,516 
319,306 
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WHOSE MOVE NOW? 
RECEDED by a series of articles 
calculated to arouse interest in the 
situation, THE SPECTATOR, in January of 
1926, advocated a number of reforms in 
the writing of criminal bail bonds and in 
the existing methods of punishing such 
classes of crime as were directly respon- 
sible for the mounting loss ratios on 
burglary, theft and robbery insurance. 
For the past year this paper has not 
ceased to investigate and suggest remedies 
to meet the different problems raised in 
this connection and its active support of 
all movements to prevent and punish 
crime has been a potent factor in the re- 
duced loss ratios the casualty and surety 
companies are enjoying in 1927. 
Proceeding with its campaign, THE 
SPECTATOR, in March of 1926, secured 
the approval of James A. Beha, Super- 
intendent of Insurance for New York, to 
a three-fold program which included: 
(1) Establishment of central bureaus of 
criminal records to function nationally in 
all cities; (2) abolition of discretionary 
court agents of surety companies, and 
(3) bail placed at the discretion of judges 
in certain classes of crime. Later in the 
year just past, THe SPECTATOR drew at- 
tention to violations of the State Crim- 
inal Code in New York as it applied to 
the writing of bail bonds, and also stren- 
uously supported and advocated criminal 
reforms which iwere incorporated in the 
Baumes Crime Laws passed in July. 
In the 84 recommendations for pro- 
posed legislation which make up the re- 
port of the Baumes Crime Commission 


recently filed are included practically all 
the suggestions regarding the subject 
which were advanced by THE SPECTATOR 
during 1926. The bills drawn up under 
date of March 1 of this year would ma- 
terially aid the prevention and punish- 
ment of crime and thus benefit the insur- 
ance companies. Their passage is to be 
hoped for and their influence, nationally, 
should be reflected in the action of States 
other than New York. 

Recently, the New York insurance de- 
partment has been conducting an ex- 
haustive investigation into the character 
of holders of, and applicants for, bail 
bond insurance brokerage licenses. As a 
result of that investigation, six holders 
of such licenses have had their authority 
revoked by the department and other 
possible revocations are pending. The 
department is efficiently doing its duty in 
the matter. So far, so good. The revo- 
cation of such a broker’s license by the 
State insurance department, however, 
does not prevent the individual from 
continuing the writing of bail bonds as a 
personal surety. Many of these brokers 
did not act as insurance brokers at all, 
in most cases, but went on writing the 
business as personal sureties at the rate 
of more than two bail bonds a month and 
so were in violation of the State Criminal 
Code. 

The revocation of the licenses is as far 
as the Superintendent of Insurance can 
go under his jurisdiction, but those who 
write more than two bonds a month, as 
personal sureties and without the special 
authority required, are violating the law 
and are continuing to do this even though 
their brokerage licenses have been can- 
celled. This is an infraction of the Crim- 
inal Code and the next move is up to the 
district attorney of New York. He can 
and should prosecute the offenders for 
their violation. With the professional 
personal surety reduced to writing only 
two bonds a month, the difficulty of keep- 
ing criminals in jail after arrest and be- 
fore trial will be simplified. If the pro- 
fessional personal sureties want to stay 
in the business they must meet the capital 
requirements of the New York insurance 
law. “ 


U. S. CHAMBER OF COMMERCE 
RECOMMENDATIONS 
HE Chamber of Commerce of the 
United States seems to be much 


= 


pe 


interested in insurance departments. For 
many years one of the most stubborn 
obstacles to insurance progress has cen- 
tered in the variety of rules and regula- 
tions laid down by some forty-eight in- 
surance departments or in the laws of 
as many states. Companies which do a 
country-wide business, as all of the 
larger and most of the smaller companies 
do, are put to great trouble and expense 
in living up to such regulations. The 
National Convention of Insurance Com- 
missioners has accomplished: a good deal 
and might well take offense at the recom- 
mendations of the chamber, were it not 
for one fact, that being the recommenda- 
tion that the salaries of commissioners be 
increased generally and that provision be 
made for his expenses to the sessions of 
the National Convention of Insurance 
Commissioners. Few if any commission- 
ers will be found to disagree with that 
idea. Among the ideas advanced, how- 
ever, is one which is unusual to the point 
of being almost radical. To quote from 
the report: 

It is in the interests of the policyholders of 
any State that every insurance company doing 
business within that State shall fully comply 
with all insurance laws. In view of the gen- 
erally recognized sovereignty of each State on 
matters relating only to its internal functions, 
no State should assume to dictate how an in- 
surance company incorporated in and living 
up to the requirements of another State shall 
conduct its business there or in a third State. 

If a company sees fit to give a broader 
coverage to other States because of liberality 
or encouragement it receives from them, then 
the commissioner of State “B” should not ex- 
ercise veto powers over company activities 
through administrative rulings. 

The committee accordingly recommends that 
it is in the interests of policyholders that, sub- 
ject to proper standards of solvency and ade- 
quate reserve requirements, the broadest and 
most liberal insurance coverage be encouraged 
by the various States. 

This section of the report, if adopted 
at the Chamber meeting in May, will cer- 
tainly provoke considerable discussion 
within the insurance world. In effect it 
is a recommendation favoring multiple 
line insurance within single companies, an 
advantage which has for a number of 
years found much favor in Connecticut 
but which has been strongly opposed else- 
where, especially by New York commis- 
sioners. Connecticut now has a law 
which allows multiple lines in one com- 
pany, but no advantage has ever been 
taken of it because the requirements: of 
other States have made it impossible. 
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WILLIAM VAN SICKLE GETS SERVICE 
BAR 
Fortieth Anniversary of His Connection 
With Home Life Is Celebrated 

It is a rather unusual thing for a man to 
have served one company for forty years and 
still be not only active and highly successful, 
but in the very prime of life. 

William Van Sickle, general manager for the 
Home Life Insurance Company, of New York, 
for the State of Michigan, on March 11 cele- 
brated the fortieth anniversary of his connec- 
tion with that company. Mr. Van Sickle en- 
tered the employ of the Home Life as an office 
boy at the age of fourteen. He was later made 
cashier of the company’s agency at Detroit, and 
has been general agent for twenty-nine years. 
During that time he has been the leading gen- 
eral agent of the company thirteen years. 

On the occasion of his anniversary, the mem- 
bers of Mr. Van Sickle’s agency tendered him 
a luncheon on March 12, which was attended by 
all the members of the agency and the office 
force. The luncheon was held at the Masonic 
Temple in Detroit and the home office was 
represented by President Ethelbert Ide Low 
and Superintendent of Agents James A. Fulton. 

President Low paid a high tribute to Mr. 
Van Sickle’s many splendid qualities and he 
spoke of the large part which he had played 
in the progress of the Home Life, and pre- 
sented to Mr. Van Sickle the Service Bar, in- 
dicating forty years of continuous service with 
the company. 

Superintendent of Agents Fulton talked of 
the changed conditions which have come about 
in the world of life insurance during Mr. Van 
Sickle’s career and outlined the qualifications 
which are necessary for the successful life in- 
surance salesmen of to-day. Several members 
of the agency force spoke briefly. 

Mr. Van Sickle, responding, outlined plans 
which he has to not only keep the Michigan 
agency well up among the leaders of the Home 
Life, but to carry it forward to even greater 
accomplishments than have been achieved in the 
past. n addition to his business activities, Mr. 
Van Sickle had taken time to play an active 
part in the civic affairs of Detroit. He is a 
thirty-third degree Mason and was active in the 
building of the New Masonic Temple in De- 
troit. In addition to the felicitations of his 
business associates, he was in receipt of many 
expressions of congratulations and good wishes 
from his firends in Detroit. 





Becomes Actuary of Central Life of 
Illinois 

Wilbur M. Johnson has accepted the posi- 
tion as actuary for the Central Life Insurance 
Company of Illinois, Chicago. 

After graduating from Ohio Wesleyan, Mr. 
Johnson took post graduate work in Michigan 
and Harvard Universities. He is a Fellow in 
the American Institute of Actuaries and entered 
the life insurance work as actuary for the 
Intér Mountain of Salt Lake City. For the 
past two years he has been vice-president and 


actuary for the Royal Union. 


NON-MEDICAL LEGALIZED IN IOWA 
Life Insurance Company Investment Re- 
strictions Also Broadened 

Des Mornes, Iowa, March 19.—The Iowa 
senate has passed two bills designed to place 
Iowa life insurance companies on a more equal 
footing with Eastern companies. 

One permits writing life insurance policies 
in Iowa without medical examination, and the 
other broadens the field of investments which 
life companies may make with the approval of 
the Insurance Commissioner. The _ senate 
amended the former bill to limit the amount 
of nonmedical insurance one person may obtain 
in a year to $2500 and the total amount to 
$10,000. 

The second bill passed with but two amend- 
ments. One struck out the provision for in- 
vestment of life company reserve funds in rail- 


road bonds and the other limited the invest. 
ment in public utility bonds to 10 per cent of 
the reserve. 


Peoples Life of Indiana Increases Capital 

INDIANAPOLIS, IND., March 19.—The Peoples 
Life Insurance Company of Frankfort, Ind, 
has increased its capital stock from $200,000 to 
$300,000, according to papers filed with Fred- 
erick E. Schortemeier, secretary of State ip 
Indianapolis. 





J. Howard Oden Made Assistant Secretary 

Lawrence M. Cathles president of the North 
American Reassurance Company, of New York, 
has announced that J. Howard Oden has been 
made assistant secretary of the company. The 
appointment was made by the board of direct- 
ors in session March 15. 











ONSIDER IT! On one side of the 
street stands an old, dilapidated 
store. Cobwebs cling to the darkened 
corners. On the dusty shelves stand a 
musty assortment of merchandise — 
broken here and there by a vacant space 
indicating an occasional sale. Back of 

j the counter, the dirty-aproned merchant 
leans, drowsily thumbing over a well- 
worn invoice book. The store is empty. 


On the other side of the street is situated 
another store. Inside, the gleam of nickel 
and porcelain fixtures indicate a belief 
in modern equipment. There are many 
empty spaces on the shelves, constantly 
being refilled. For the merchant and his 
smiling, white-clad clerks are busy dis- 
posing of the stock to a well crowded 


Security Mutual Life can make 
on unusually attractive offer to 
the man who is considering 
Life Insurance as @ vocation. 
Choice territories are still 
available to life underwriters of 
proven ability. q We will gladly 
discuss these matters with you 
in person — or you can write for 
@ copy of our new book, “A 
Frank Talk On Your Future” 


Hu 








store. And a big, shiny cash register 
continually clangs its pleasant song of 
rapid profits. 


The Life Insurance Company of today 
which still clings to old, worn-out 
methods of selling—to the out-of-fashion 
type of policies—is in much the same 
case as the old-type merchant. The 
Company across the street writes the 
business. 


The Security Mutual Life Insurance 
Company believes in keeping in step 
with the pace of modern times—both 
in our method of doing business, and 
in the policies we formulate to meet 


modern demands. 


- - » Cobwebs never sold anything! 
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ATLANTIC LIFE CHANGES 





Edmund Strudwick Becomes Chair- 
man of Board 





E. A. SAUNDERS IS PRESIDENT 





Roy M. Jones and Herbert L. McConnell 
Also Win Promotions 


RicHMonpD, Va., March 19.—After twenty- 
two years’ service as president of the Atlantic 
Life, Edmund Strudwick, Sr., has retired, and 
has been succeeded by Edmund A. Saunders, 
vice-president and treasurer. Mr. Strudwick 
becomes chairman of the board of directors. 
Brief announcement of the change was made 
in THE SEcTATOR of last week. 


A special meeting of the stockholders of the 
company was held in the home office on March 
16, and the by-laws amended, creating a new 
position, chairman of the board of ditectors, 
and enlarging the directorate from thirteen to 
nineteen persons. The following were added 
to the board: Thomas W. Ellet, president of 
the Industrial Bank of Richmond; George W. 
Killebrew, Jr., general agent for the Atlantic 
Life, at Nashville, Terin.; Charles D. Larus, 
Jr., secretary and treasurer of Larus Brothers 
Tobacco Company, Richmond; Thomas B. 
McAdams, executive manager of the State- 
Planters Bank, Richmond, and Angus O. Swink, 
Virginia- Washington manager for the Atlantic 
Life. 

The election of Mr. Strudwick to the new 
office and the elevation of Mr. Saunders to the 
presidency took place at a meeting of the 
directors held just after the stockholders’ meet- 
ing. At the same time, Roy M. Jones, secre- 





EpMUND STRUDWICK 


tary, was elected secretary and tréasurer, and 
Herbert L. McConnell, formerly an assistant 
secretary, was elected assistant treasurer, 


Mr. Strudwick has been connected with the 
Atlantic Life since its organization in 1904. 
Until the death of the first president, Beverly 
B. Munford, he was first vice-president. The 
company was known as the South Atlantic Life 
until it absorbed the American National, of 
Lynchburg, in 1912. Under Mr. Strudwick’s 
able leadership its assets have grown from 
$333,077 to $17,597,066 as of December 31, 1926, 
and its insurance in force from $2,937,000 to 
$1 38,523,000. When he assumed the presidency, 
the company’s capital was $200,000 with only 
$6620 surplus. The capital is now $750,000 
and the surplus, according to the last annual 
statement, is $901,664. 

The new president, Edmund A. Saunders, 
has been identified with the Atlantic Life since 
1914. He earned his first official position in 
1916 when he was elected assistant treasurer. 
Two years later, he became treasurer, and in 
1920 was made a vice-president as well. He 
has been senior vice-president for several years. 
He has unusual ability as an investor, and 
serves on the directorate of two important 
Richmond banks, the First and Merchants Na- 
tional, and the Industrial Bank. 


Roy M. Jones and Herbert L. McConnell 
have both been with the company since 1908. 
The former had his early experience in the 
home office of the Life Insurance Company of 
Virginia, having been made cashier of the At- 
lantic Life at the time he joined the company. 
Mr. McConnell has been intirtately associated 
with Mr. Jones during these nineteen years, 
having started as assistant cashier. In I915, 
he was elected an assistant secretary. 





E. A. SAUNDERS 
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KENTUCKY CENTRAL 
LIFE ATTACKED 


Transfer to Corporate Form Basis of 
Suit 








RECEIVER ASKED BY PLAINTIFFS 





Concern Is Well Established and Has 
Good Surplus 

FRrANKFortT, Ky., March 22.—A receiver is 
asked in the United States District Court at 
Lexington, Ky., for the Kentucky Central Life 
and Accident Insurance Company of Anchor- 
age, Ky., which is the largest life and accident 
insurance company of Kentucky, and which 
collected in premiums more than $1,255,625 dur- 
ing 1926. The plaintiffs in the suit are Max 
D. Fightmaster, and Jennie Holmes. Jewell 
Rice of Lexington, Ky., is the attorney for the 
plaintiffs. 

The plaintiffs claim in their petition that the 
corporation was organized first in 1902 as a co- 
operative or assesstient insurance company but, 
that on March 12, 1917, through misrep- 
resentations to the Secretary of State, the ar- 
ticles of incorporation were amended and the 
company was made a corporation transacting 
business on a life legal reserve plan. 





Concerning the Kentucky Central Life and 
Accident Company, The Insurance Year Book, 
published by The Spectator Cobpany, says that 
the company “has been well managed and suc- 
cessful. The company has high-grade 
investments; its surplus is substantial, actuarial 
methods are of the best, losses low and ex- 
penses reasonable.” 


Giant Company Figures 

(Concluded from page 3) 
$176,000,000, while the total premiums amounted 
to $1,791,000,000 and the total income, $2,259,- 
000,000. The ten companies paid out during 
the year $389,000,000, or over $1,000,000 a day 
in death losses. Matured endowments were 
over $70,000,000, annuities, $7,000,000, sur- 
render values, $185,000,000 disability and double 
indemnity benefits, $21,000,000, and almost a 
million dollars for each working day was paid 
to policyholders in divdends, or 280 million- 
odd dollars. The total payments to policy- 
holders athounted to $960,770,000. $41,281,000 
was paid in taxes, while the total disbursements 
were $1,415,000,000, giving an income saved 
for the further protection of these policyhold- 
ers, of $843,580,807. 

In order to comprehend the force of the re- 
sults of these ten companies upon the results 
of old line legal reserve companiés as a whole, 
attention is called to the fact that as of Decem- 
ber 31, 1925, these companies held 68 per cent 
of the total admitted assets of the aggregates 
of all the companies of the United States. 
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MISSOURI STATE LIFE 


Presents Its Annual Statement 


HE year 1926 was in many re- 

spects the greatest year in the 
history of the Missouri State Life 
Insurance Company. The year was 
especially marked by the announce- 
ment of new rates and policies; by 
improved methods of underwriting in 
the Home Office and by a wonderful 
spirit of friendship and co-operation 
between the Home Office and field 
force. 


The Company's admitted assets 
increased from $61,889,485.52 to 


$70,554,890.66, an increase of 
$8,665,411.14. 


Free surplus increased from $2,007,- 
979.36 to $2,768,875.05, an increase 
of $760,895.60. 


Insurance in force, including Group, 
increased from $587,586,508.00 to 
$670,919,561.00 an increase of $83,- 
333,053.00. 

New business paid for in 1926 
amounted to $179,542,912.00, as 
compared with $136,978,659.00 in 
1925, an increase of $42,564,253.00. 





Admitted Assets 


First Mortgage Loans on Real 


ES er $38,888,375.75 
Real Estate, Home Office...... 1,244,937. 806 
Real Estate, Other............ 3,468,694. 59 
Real Estate Sales Contracts.... 940,559.62 
Collateral Loans.............. I, 190,000.00 
Loans to Policyholders........ 14,109,628.75 
U.S. Gov't and Municipal Bonds 3,802,567.98 
Premium Notes.............+. 404,917.94 
Cash in Banks on Interest..... 2,127,787. 26 
Cash in Banks and Home Office 

ROOST TIRETESE . 665... bas 63,753.44 


Accrued interest on Investments 1,836,702. 29 
Outstanding and Deferred Pre- 


Ce oe ee 2,352,534-51 
Due from Other Companies on 

Policies Reinsured.......... 28,258.00 
All Other Assets.............. 96,178.67 


$70,554,896.66 





Balance Sheet, December 31, 1926 


Liabilities 

Policy Reserves. oss ccc bees $61,277,817. 23 
Policy Claims in Process of Ad- 

justment not Due........5.... 473,075.79 
Premiums and Interest Paid in 

PUIEIOE eo aro cee eee a 564,880.85 
Dividends Left on Deposit with 

RSONOOIIT «sn ate sp raiew valves 1,051,265. 48 
Fucserved for Taxes o2 ui... 0's. 399,268.70 
Contingency Reserve for Invest- 

ERS oa we Cae toe cede 100,000.00 
All Other Liabilities. .......... 445,414.90 


Apportioned for 
Policy Dividends $1,473,698.66 


Capital Stock.... 2,000,000. 00 
PHOBOS. Sc betes 2,708,875 .05 


Surplus for Protection of Policy- 
PIORAON Soe an eds c ssh ties 6,242,573.71 


$70,554,896. 66 








A Great Company Daily Growing Greater 


M. E. Singleton, President 


ACCIDENT 


Missouri State Life Insurance Company 
Home Office, St. Louis 
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TRANSACTIONS OF TEN LARGEST LIFE INSURANCE COMPANIES—AN ANALYSIS OF ANNUAL REPORTS FOR 1926 
The following valuable tabulation has been compiled from the annual statements of the ten largest life insurance companies of the 





United States, each having more than $1,500,000,000 of insyrance in force, as filed with the New York Insurance Department for the year 


ending December 31, 1926: 










































Aetna Equitable, Mutual Mutual Life, New York Northwestern Industrial Companies 
: Life New York Benefit New York Life Mutual Travelers John Hancock Metropolitan Prudential 
Admitted Assets $ $ $ $ $ $ 
Baal CMDR aio ia ol dic RF apo ate nes oles deel ids ou 1,981,119 18,430,412 6,536,202 9,247,732 11,632,697 3,052,657 10,700,967 11,107,349 28,970,689 21,132,346 
MeartesO WM Sos cede oc cccie thin bask cane beve cde 89,770,836 345,974,602 195,478,487 176,566,225 428,755,888 318,608,615 110,630,471 236,310,783 974,069,110 758,621,589 
Werle GUM E iacd eek coda pddveecceckdeeeeeesine 104,428,237 344,395,573 140,479,779 478,456,968 583,984,590 267,111,762 137,450,136 101,527,640 852,840,673 630,124,852 
Stocks owned (market value).............scececes 17,874,939 oS eee 6,051,928 29,000 16,656,362 103,600 2,909,697 &. 374,000 
Collateral Bs crcace textes iP ree Nee TE ditewepees Ue LIMO: oo haviciven. sdaseptand eres Seieresde™ 5 eee 
Premium notes and loans to policyholders........... 27,492,880 118,061,617 85,093,014 103,414,190 193,185,472 111,727,121 42,874,023 36,423,158 158,050,434 98,463,128 
Cash in office and bank, ete...... ive as aves puteeae 5,151,120 3,734,908 2,916,196 3,204,866 5,160,032 3,292,987 5,822,048 425,496 7,914,498 13,190, 
Deferred and unpaid premiums..................0% 10,711,730 18,807,750 7,944,039 9,850,141 22,555,579 12,897,454 15,733,898 9,634,813 49,496,036 26,692,048 
Accrued interest and rents...............ccececeeee 5,394,843 13,974,149 9,120,517 11,360,084 20,185,608 11,751,775 4,939,978 10,226,918 33,753,248 23,586,588 
Total admitted assets,.................... a262,950,704 869,604,875 451,468,234 798,152,134 1,267,065,866 728,766,311 0344,807,883 407,959,757 2,108,004,385 1,572,185,485 
Book valumicigee OUMROUDEIOE sic nes cvs i cennaeees aebtie adele tc cadeeeeaen Saas ee 8,205,193 1,289,348 8,119,050... sc 00s. 354,639 4,139,429 1,374,016 
Aatein MOI aos ons 4s shuns sonednaurinss 714,984 1,919,048 7,035 8,360,993 1,980,111 3,138,391 874,122 629,699 5,334,274 3,342,963 
Liabilities ' 
Polidy teadient i234. 22 Soscsn twee a 210,965,815 729,810,828 387,977,452 676,910,425 1,003,297,782 613,097,686 305,242,896 347,693,092 1,871,742,091 1,413;202,567 
Reserve on supplementary contract................. 7,568,951 18,677,785 14,108,909 12,351,353 26, 22,699,275  ~° 13,317,294 2,240,104 12,449,098 14,873,836 
Be | ERAS eshte ie esa gat ae Be 3,526,117 5,123,003 1,469,366 7,354,199 10,816,924 2,250,155 4,932,573 1,962,121 11,188,550 11,389,407 
Dividends apportioned for 1927.......... bafuvonsee 3,321,810 38,534,658 19,868,136 35,885,788 55,535,¢ 33,728,943 64,240 13,410,000 34,991,232 - 21,960,186 
Set apart prov. or otherwise for deferred dividends... . 3,216,710 431,682 19,601,370 57,393,230 239,376 49,817,474 2,414,562 135,164 18,359,799 21,671,572 
Unassigned funds...............0..0.0. Vai? SGUINCRT. SEEING: ee ee GUIOS7EOB2 os54 << utes 15,435,473 32,553,819 122,236,122 465,333,064 
Unpaid divs., divs to accumulate and other liabilities. . 6,236,264 21,823,799 8,443,001 8,257,139 51,566,308 7,172,778 3,400,845 9,965,457 37,037,493 23,754,853 
Income 
Premiums on new policies............2..esceeeceees 10,822,808 25,302,142 8,243,364 16,277,682 29,712,236 10,858,900 14,968,683 6,756,780 32,025,615 —-21,283,168 
Renewal premiums....../...... RRR gO 43,586,268 109,612,796 45,756,672 77,962,285  144.449.138 69,072,044 63,607,900 67,991,134 418,763,858 — b829,149,147 
Dividends applied to purchase paid-up insurance. ... . 82,500 4,589,065 1,064,064 8,297,287 3,391,807 3,434,271 30,919 2,527 954,797 359,0 
Dividends applied to pay renewal premiums......... 2,121,430 21,700,486 13,577,286 22,018,992 25,268,435 23,307,773 10,071 8,514,945 15,840,431 14,730,320 
Surrender values applied to pay renewal premiums... . 11,819 446,074 75,901 1,527,332 fk. eee eee 28,156 1,895 83,459 sJeteaeoes 
Surrender values applied to purchase paid-up insurance 118,146 106,198 101,768 Ooi ei meee athe. 29,128 2,1 4,178 i errors 
Annuities............ acters Thee ee ELE 2,283,121 10,074,875 168,415 2,213,907 1,959,318 122,002 1,790,273 188,034 10,055,775 3,457,551 
Disability and double indemnity................... 2,696,279 GS00004 ccs ds 5,243,788 11,057,969 165,134 3,517,052 691,410 4,554,563 4,664,610 
Me | Pepe aR k bel 61,722,371 178,670,700 68,987,470 133,622,630 216,925,735 106,989,252 +» 83,955,199 484,500,903  482,461,662%%, 373,643,875 
Received for supplementary contract................ 1,360,051 3,941,962 2,935,349 1,186,004 2,950,779 5,145,881 1,977,923 519 = &-1,680,561_& 5,030,960 
Interest on mortgages...........s0ss00ccceeee eee. 4,868,848 15,002,460 9,318,246 8,579,361 20,801,036 «15,782,193 5,301,493 «11,974,777. , 49,122,282 M 36,194,470 
Interest on bonds and stocks......................, 4,277,730 16,911,802 6,456,737 21,070,393 27,004,782 —«:12,084,374 6,298,456 4,774,674 . 39,462,819 29,088,096 
Interest on other securities...............0eeeeee0e 1,753,501 6,471,521 4,874,994 5,479,340 9,768,816 6,223,938 2,276,788 1,766,256 8,009,179 5,116,709 
VR 2b ait lad WERE ie RC eek i aa da 67,200 2,031,548 212,220 1,368,845 751,975 371,195 1,140,786 654,927 3,952,440 2,022,227 
Total interest receipts...............0.0.05 10,967,279 40,417,331 20,862,197 36,497,989 58,326,609 34,461,700 14,947,528 19,170,634 100,546,720 72,421,502 
MU Other an Ae iret i decaes eco ea 7,251,762 5,564,432 972,946 2,322,736 9,568,141 668,928 1,643 1,501,522 2,712,813 1,627,216 
Wintel ined coi... x65) c6h «ve te 81,301,463 228,594,425 93,757,962 173,629,309 287,771,264 147,265,761 100,882,288 105,715,578 587,401,756 452,723,553 - 
Disbursements 
Dioath lone nate os is passes occas v's ofa sinceesnaeenc 21,574,615 40,864,309 18,085,515 38,706,597 42,307,497 26,889,024 «21,693,319 20,759,136 91,948,968 71,245,312 
Matured endowment 3,181,698 5,810,157 2,645,445 3,804,687 8,951,024 5,150,523 1,697,973 1,756,706 29,319,997 7,726,886 
EET On a anes 924,599 1,632,696 112,365 1,439,864 579,776 190,408 845,461 34,786 163 525,2 
Surrender values........... 5,679,595 23,647,646 11,304,969 21,760,646 24,087,872 13,884,740 8,348,273 9,054,875 39,644,851 28,262,864 
Dividends pa8e eee abe vege es eee 3,163,960 37,197,095 17,621,598 35,065,971 53,430,079 31,125,996 387,680 10,938,557 40,712,652 50,650,310 
Disability and double indemnity 1,454,524 Pn eee ee 1,744,994 4,290,715 31,099 2,007,248 + 286,168 2,979,064 6,167,520 
: Total to policyholders.................00.. 35,978,991 111,814,863 49,769,892 97,522,759 140,474,969 77,271,790 84,979,954 42,830,228 205,548,695. 164,578,180 
Paid on supplementary contracts................... 751,272 3,825,243 1,165,515 1,862,501 2,199,921 2,272,327 1,837,480 218,646 879,751 3,863,552 
Commissioners and agents’ expenses...... sine kale se 8,862,392 23,618,682 7,291,153 16,240,652 27,385,146 11,419,381 13,257,578 17,016,413 83,403,978 63,616,270 
Medical examiners’ fees and inspection of risks....... 460,937 1,494,689 258,760 1,000,240 1,555,175 405,751 599,221 462,696 3,082,577 1,159,178 
Salaries of officers and home office employees......... 1,528,730 4,651,511 1,316,227 2,770,088 5,892,688 1,907,110 2,939,536 2,798,309 13,563,302 8,322,547 
| ATER CNBR ARI Riie ipl oe 481,523 1,896,370 204,799 1,157,252 1,368,804 325,698 1,041,866 1,049,466 4,026,856 2,530,484 
ROOMS oe sere ot gk ree ent. 50,063 59,412 23,835 89,694 102,961 21,239 207,083 223,566 0,589 1842 
ther management expenses...........0...eeeeees 1,709,967 2,714,990 596,677 1,407,463 2,256,591 977,113 2,041,509 1,932,720 5,743,366 4,220,713 
Total management expenses............... 13,093,612 34,435,654 9,691,451 22,665,389 38,561,365 15,056,292 20,086,793 23,483,170 110,470,668 80,028,034 
2 DET SS him os a gah aa Se 1,999,831 3,632,387 2,288,963 3,102,768 4,728,751 3,385,584 2,059,159 1,541,119 341,690 9,201,539 
Repair and expense on real estate.................- 343,971 526,552 36,580 417,886 320,379 221,742 354,264 197,216 1,775,326 746,610 
WR emi guted aePinanevesondndudedacekigntos b870,589 2,520,211 1,605 20,936 7,017,485 32,490 61,453,418 92,492 615,626,071 1,274,987 
Total miscellaneous disbursements.......... 17,059,275 44,940,047 13,184,114 28,069,480 52,827,901 20,968,435 25,791,114 25,462,643 138,093,506 95,114,722 
Total disbursements............ . 53,038,266 156,754,910 62,954,006 125,592,239 186,474,864 98,240,225 60,771,068 68,292,871 343,642,201 — 259,692,902 
SOE MINIs Tiassa dinicocdna oct vadenntcden 28,263,197 71,839,515 30,808,956 48,037,070 101,296,400 49,025,536 40,111,220 37,422,707 «243,759,555 193,030,651 
Policy Exhibit 
Policies 0 125,211 238,262 44,892 131,275 299,728 71,571 134,212 115,957 515,837 357,883 
es ; . é 9 5 WED. cactcastean -cuanorarde. ohesseaberaa oN” aban dies 619 70 479 269 
New insurance written (paid-for basis) . Wo ree nivcer,) ded npebee, pada caked, apasgtants’ se ceei malady daeentaie iy era 804,803 4,210,904 3,457,814 
Amount o 461,956,795 823,279,909 242,132,650 472,248,191 900,613,800 336,658,163 569,970,884 237,938,652 1,053,826,222 806,686,388 
g9 200,282,694 REGO! ei iclan: 22lsk obese space Jalan or ceamme tues 170,309,731 51,034,061 327,246,686 82,807,962 
: fe 0 3,196,994 14,352,660 2,470,764 29,495,465 15,226,043 11,387,222 4,757,79 6,716, 021, 051, 
Insurance revived and increased (net) g 19,546,993 SRO e= Ss cpio ue 5-9; . seees y RS AN PN Se NAT SEE SE IGT ID oe casc ee 22,099,502 23,697,861 
Or nmeakeraan . ecaktadade. s Gactaahuetee eho paareas\ <emae kamen ne geens tae, 1 tae 32,388,002 126,672,575 262,659,113 
T 5 o 465,153,789 837,632,569 244,603,414 501,743,656 915,839,843 348,047,753 574,728,683 244,655,252 1,163,353,333 901,273,618 
otal new issues..............20.0004 g 219,829,687 227,139,628 197,476,911 51,034,061 — 349,346,188 — 106,505,823 
$c. dadoks fone | See ceeaeae 1S Radaweee Fo odetincies kcadsusute DT enakeace hve 239,675,692 1,223,506,458 1,301,267,390 
Policies 0 69,602 111,918 66,081 061 319,508 206,272 
F g 145 65 192 2 153 
Insurance terminated.............. 2 YS ae ee aa a ae Se Ul eee ae LAR. he SOS RRR 666,376 2,999,535 2,688,919 
) Amount 0 226,083,591 372,247,685 246,024,946 103,724,961 656,264,210 414,227,619 
g 23,621,033 19,408,076 55,833,675 442,992 29,049,008 12,728,949 
GU tap cgucisa | ievmisme > aebalaaaek 2 awedaddees,  .<Ukeellaaec, Heit aaa ekia was oe aaapnnnanea 151,575,813 749,157,926 717,365,412 
Policies o 506,600 1,385,488 741,132 887,897 4,572,637 2,862,147 
F g 2,787 634 3,44 123 2,537 942 
Insurance in force (paid-for basis)... . GF ie Beek t  --. ReMeathi ea) 1a ele aes acaba e al aces "2 gelelece 6 acne nae ee ae 5,028,390 32,664,405 27,612,482 
Amount o 1,898,661,069 4,250,903,241 2,082,028,221 3,515,355,080 5,752,828,977 3,303,842,471 2,740,378,474 1,386,946,878 6,566,596,872 4,493,555,047 
g 1,032,359,398 GET OER es cutarnk dvadstecew »laadadoug bette teaeeubades 1,112,336,465 61,279,569 1,444,584,107 459,769,312 
© ccsaasecse  ucivssdaes ' Swediewens)|' dedteneaes  Stanccgunnsel meeeeeae > wren nena 1,063,471,655 5,487,800,648 5,572,549,204 
N ae ( 0 239,070,198 465,384,884 146,839,376 259,739,327 533,745,048 203,085,893 328,703,737 140,930,291 607,089,123 045,999 
Net gain in amount in force......... 9 196,208,654 PA IGMOE cabo bin Rncenvecas: © Redetunche Gieeanaes 141,643,236 50,591,069 320,297,180 93,776,874 
( Ot Fiaedacen 2 Mesusednaen  dudveadase. abatdecacd “ecubexqunent Ttameat Sates ek deaeteee 88,099,879 474,348,532 583,901,978 





ce Ordinary. gGroup. i Industrial. Aetna Life—a Exclusive of $37,458,117 assets of accident branch. 6 Includes $600,000 dividend to stockholders. Mutua! Benefit—a Dividend as follows: Suspended 
Mortality, $9,453,340; dividend equalization, $70,503; security fluctuation and real estate depreciation, $10,077,527. New York Life—a Including security fluctuation and general contingency fund, market value 


basis, $106,784,381; reserve for future expenses on paid-up annual dividend policies, $1,660,000; reserve for policies issued in foreign curren 
aried employees, $1,931,276. b Includes $6,828,006 paid on policies transferred to foreign companies. 
accident branch. 6 Includes $1,440,000 dividend. John Hancock—a Includes industrial premiums. 


¢ Includes $2,315,649 paid Nylic. 


Welfare work. Prudential—a Includes $2,000,000 capital, of which $1,890,105 is held by Trustees. } Includes $230,340,211 industrial premiums. 


9 


cies, $9,000,000;-reserve for retirement, sickness and death benefits for sal- 
Travelers—a Excluding $87,198,020 assets (including $15,000,000 capital) 
Metropolitan Life—a Includes $241,830,399 industrial premiums. 6 Includes $15,136,948 for health and 
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GOES TO LOS ANGELES 
Arthur J. Frith Leaves Travelers New 
York Office for Milder 

Arthur J. Frith, because of Mrs. Frith’s 
ill health demanding a milder climate, resigned 
as assistant superintendent of agencies of the 
life, accident and group departments of the 
Travelers Insurance Company in charge of 
Greater New York. On March 17, he be- 
came manager of the Los Angeles, Calif., 
branch offices. 

J. O. Hoover, until recently superintendent 
of agencies at the home office, succeeds him. 

Prior to Mr. Frith’s coming to New York, 
he was manager of the Cleveland office, and 
Mr.: Hoover was field assistant with the Tray- 
elers in Illinois during 1915. The New York 
city organization is a big contributor to the 
huge totals the company has been writing. 
Agency assistants, H. W. Mac Connell and 
G. A. Martin will remain in their old positions, 
as well as B. H. Dobbin, group supervisor. 


Large Gains by the Maccabees 

Prosperous growth of: the Maccabees 
throughout last year was reflected in the so- 
ciety’s forty-fourth annual financial statement 
issued recently. A summary of the order’s 
condition December 31, 1926, shows total as- 
sets of $33,991,908, increased from $26,961,360 
at the end of preceding year. The legal re- 
serve fund amounted to $27,045,648, increased 
from $21,635,452. First mortgages on real 
estate aggregated $10,635,452, compared with 
$8,053,033, and other resources represented in 
government, State municipal and improvement 
bonds and other assets totaled $23,356,456. 
Death benefits aggregating $3,662,858 were paid 
to members of the society during 1926, $68,- 
823 were paid-for disability benefits, and the 
sum of $704,857 was returned in dividends. 

The statement reveals that $27,737,000 new 
business was written by the Maccabees in i926, 
and 20,150 new adult members were admitted 
to membership. In addition to these, a juven- 
ile department was organized and 1545 juveniles, 
children of members, taking $512,700 of insur- 
ance, were admitted. 157 new lodges were or- 
ganized during the year, and at the close of 
126 the society had 215,857 members and $226,- 
524,506 of legal reserve insurance in force. 

In addition to the admission of new members 
given above, the Maccabees effected a merger 
with the Ladies of the Maccabees last July, 
adding 36,683 members, carrying $25,285,244 in- 
surance to the roster of the combined society. 
The Maccabees, with nearly a quarter of a mil- 
lion members and assets in excess of $34,000,- 
00, is one of the largest and financially the 
strongest fraternal benefit associations in 
America. It is organized in every State of 
the ‘Union and Province of Canada, and has 
been in active operation since 1878. 

In February the Maccabees moved into their 
new home office building on Woodward avenue 
at the corner of Putnam, Detroit, where they 
occupy the second, third and fourth floors, to- 
gether with part of the mezzanine floor and 
part of the basement. The building was erected 
at a cost of $2,500,000 on the site occupied by 


WISCONSIN NATIONAL LIFE’S NEW 
BUILDING , 
Beautiful Home Office Opened in Oskosh 

The Wisconsin National Life Insurance Com- 
pany, of Oshkosh, Wis., has opened a beauti- 
ful new home office in that city fronting on 
Washington boulevard. The building is of a 
semi-public nature, the architecture being Italian 
Renaissance. It is three stories in height and 
measures 75 by 100 feet. 

The exterior of the building is done in buff 
colored stone. An imposing entrance is flanked 
by four huge Corinthian columns running the 
height of the building. The front is set off 
by beautiful frieze work which adorns the cor- 
nice. 


The interior of the building is done in sev- 
eral varieties of marble and travertine. The 
entrance opens into a beautiful lobby from 
which leads a marble staircase. A feature of 
the building are the executive offices which 
are panelled to the ceiling with selected ma- 
hogany. 


The Two Republics Life Insurance Com- 
pany of Texas 

The fifteenth annual statement of the Two 
Republics Life Insurance Company, of El Paso, 
Tex., is indicative of a successful year under 
capable management. On December 31 last 
the company had admitted assets of $1,660,400, 
satisfactorily invested in real estate, mortgage 
loans and loans to policyholders etc. The 
chief liability was its net policy reserve 
amounting to $1,310,662, its surplus including 
capital was $254,020. The company had a pre- 
mium income during 1926 of $358,039, its total 
income was $422,792, while its total disburse- 
ments including $134,478 paid policyholders was 
$302,144. An economical management enabled 
the company to show a reduced expense ratio 
and to lay by as income saved $120,648 for the 
future protection of policyholders. During 
1925 the company wrote 707 policies for $1,- 
738,805 of insurance and closed the year with 
4431 policies for $11,648,452 of insurance in 
force. The officers of this company are: Allen 
H. Rodes, president; H. W. Lackland, vice- 
president and secretary; R. H. Hanna and 
Nathan Jaffa, vice-president; Irene Stewart, 
assistant treasurer, and E. L. Coriell, actuary. 
The Two Republics is a promising one oper- 
ating in the very rich field, Texas, Arizona and 
New Mexico and though a small company, has 
originated features in life insurance selling, 
which have been adopted by many of the larger 
companies. 








the former Maccabees Temple. The ground 
floor fronting on Woodward and Putnam 
avenues is occupied by high-class shops and 
the upper floors contain offices. Fifty-one per 
cent of the rental space was under lease when 
the building was opened on January 1, and 8 
per cent was rented by March 1. A. W. Frye 
is supreme commander of the Maccabees, 
which order has paid benefits aggregating $164,- 
116,216 since its organization. 


Io 


A. B. OLSON PROMOTED 
Made Agency Manager for Bankers Life 
of Lincoln 

The Bankers Life Insurance Company, of 
Lincoln, Neb., has announced the appointment 
of A. B. Olson as manager of agencies. 

Mr. Olson joined the company as a produc- 
ing agent in September, 1915, and in 1922 was 
made general agent for the Omaha territory. 
He has been with the company continuously, 
winning promotion step by step, until now he 
assumes entire charge of the producing depart- 
ment. : 

Mr. Olson has been very active in insurance 
circles in Omaha, having been the first presi- 
dent of the Omaha General Agents and Man- 
agers Association, and president of the Omaha 
Life Underwriters Association. He has been 
a member of the Omaha Chamber of Commerce 
for several years, and has been prominently 
identified with several charitable institutions. 

Mr. Olson is at present a member of the 
board of directors of the Bankers Savings and 
Loan Association of Omaha. 


COMPLETE SURRENDER VALUE 
READY RECKONER 
A $50 Book 


One of the most unique books ever printed 
in the insurance business, a tremendous, big 
heavy volume, beautifully bound and containing 
800 pages, went on sale this week at a cost of 
$50 a copy. It is The Spectator Company’s 
“Complete Surrender Value Ready Reckoner,” 
the work of Fackler & Brieby, New York, who 
are nationally known as consulting actuaries. 

The book gives term extension net premiums 
for all period of years and days complete from 
age 15 to 95, also for all yearly intervals for 
ages 10 to 15, together with reciprocals of single 
premiums for life insurance endowments and 
pure endowments on the American Experience 
3% per cent basis. 

The Complete Surrender Value Ready Reck- 
oner eliminates calculation in connection with 
term extensions and thus not only saves times 
and labor and insures accuracy, but provides a 
life insurance company with the necessary tab- 
ulations for quickly determining surrender 
values for all policies. 

Typographically the book is a marvel of mod- 
ern publishing ingenuity. An idea of the extent 
of the task may be gained from the fact that 
if usual methods of typesetting had been re- 
sorted to it would have taken one man, using a 
typesetting machine eight hours of each busi- 
ness day, three years to have set the type. In 
addition, it would have required one year to 
complete the three proofreadings required 
when publishing statistical works, by the Re- 
search Bureau of Insurance of The Spectator 
Company. The job was done by a progcess 
combining photography and lithography.—The 
Eastern Underwriter. 


Willard I. Hamilton Married 

Willard I. Hamilton, vice-president and sec- 
retary of the Prudential Insurance Company of 
America, was married on Wednesday, March 
16 to Miss Cornelia H. Foster, of Maplewood, 
N. J. The ceremony was performed at the 
bride’s home and relatives and a few friends 
were present. 

Mr. Hamilton is widely known in the in- 
surance business, having been an officer of the 
Prudential for many years. 
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DISABILITY INSURANCE: 
MORAL HAZARD 


Dr. H. W. Dingman’s Treatment of an 
Important Factor in Accident and 
Health Insurance 








EARLY ATTEMPTS AT HEALTH 
INSURANCE 





Payments of Claims and Payments for 
Disabilities Are Quite Different 
Things 

In the earliest days of disability protection, 
when guilds provided help for members if 
some casualty caused actual economic distress, 
the element of moral hazard was apparently 
recognized. In ‘his interesting address on Dis- 
ability Insurance: Moral Hazard, Dr. H. W. 
Dingman, medical director of the Continental 
Assurance Company and the Continental Cas- 
ualty Company of Chicago, and author of In- 
surability—Prognosis and Selection, says that, 
“In the very beginning of disability protection, 
we see a subconscious understanding of moral 
hazard and the counteracting of that hazard by 
strict definition that it must be a poverty degree 
of loss to occasion relief.” Now, in similar 
recognition of moral ‘hazard, disability indem- 
nity is payable only if the disability causes in- 
capacity to work. In other words, disability 
insurance provides indemnities for the impair- 
ment of earning power by disablement. The 
friendly societies later provided similar pro- 
tection. Subsequently, voluntary contributions 
gave way to assessments, so that all might con- 
tribute equally, and this further led to investi- 
gations by Dr. Richard Price, who attempted 
to formulate a systematic basis for such con- 
tributions. Tables of disability pay and old 


age pay, computed by Dr. Price at the request 
of a committee of the House of Commons, 
were published in 1789. About thirty years 
later, tables were computed based upon data 
from 79 friendly societies. The impropriety of 
writing disability insurance at flat rates, regard- 
less of age, together with inadequate knowledge 
of the disabilities to be expected, led to the in- 
solvency of many hundreds of friendly societies 
in England. 


First Attempts AT HEALTH INSURANCE WERE 
UNSUCCESSFUL 

Some eight decades ago, in this country, at- 
tempts were made to write health insurance, but 
even when eliminating the first week of sick- 
ness, this class of business was unprofitable. 
Dr. Dingman quotes from Henry Tompkins, his 
remarks made over seventy years ago, as fol- 
lows: “It is far more difficult to obtain facts 
relating to sickness than to death—because, in 
the first place, death has one common meaning 
among all classes; but it is not so with the word 
“sickness.” Also sickness may be, and often is, 
feigned; but it is not so with mortality. A 
death also occurs but once to an individual; 
but sickness attacks an individual at various 
periods of his life, and at each time with a 
different degree of intensity and duration.” 
The Fidelity and Casualty Company of New 
York began issuing a limited health policy in 
1898 and other companies quickly followed its 
lead. 

Accident insurance was originated in England 
in 1845, but did not prosper to any extent at 
that time. In 1860 there were five companies 
in the United States whose charters provided 
for transacting accident insurance, but the 
Travelers of Hartford, incorporated in 1863, is 
generally regarded as the pioneer in the United 
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States. Since then, many companies have en- 
gaged in the writing of health and accident in- 
surance in this country. 

Reasons For Hicu Loss Ratio 

Dr. Dingman proceeds to emphasize the im- 
portance of the moral hazard in disability in- 
surance. He points to the high loss ratios and 
the increase of policies providing liberal weekly 
indemnities. Claims go down when the trend of 
general business is upward, but when there is 
business depression and unemployment, disabil- 
ity claims become heavier. Dr. Dingman cites 
various authorities along this line and analyzes 
some of the factors leading to high loss ratios. 
For one thing, he says there is more sickness 
than formerly, because we have increased our 
idea of what constitutes sickness to include 
what we used to regard as trivial. Again, be- 
cause of better care in earlier years, the adult 
age receives many candidates from the infirm 
and the weak that had been predestined to early 
graves. The plagues which used to kill many, 
have been conquered to a considerable extent, so 
that those who would have succumbed now live 
to develop disability senility. Thus, not only do 
bona fide disability claims increase, but there is 
an alarming increase in unfair claims. 

Dr. Dingman refers to the numerous cases 
of hernia and appendicitis that are operated for 
shortly after health and accident policies are 
obtained. He holds also that many traveling 
vacations are taken under the guise of nervous 
breakdown. It was discovered that, in spite of 
the greater morbidity that might be expected 
in Southern States, the largely urban business 
in New York and Illinois of 16 large casualty 
companies showed a consistently higher loss 
ratio than that of the Southern States—65 per 
cent higher, when indemnities were $50 weekly 
or greater. 








New Heap Orrice BuILDING oF THE METROPOLITAN Lire INsuRANCE ComPpANy AT Ottawa, Canapa, WuHiIcH Witt Be OrriciaLLy OPENED 


Tomorrow. 
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A Party oF OFFICIALS, INcLUDING Present Hacey Fiske, Witt Be PreseNT FROM THE HoME OFFICE 
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NOW READY FOR 1927 


THE FIRE INSURANCE 
Policyholders Pocket 


Index 
Reports on 963 Companies 


No similar work published contains in its main 
tables the statistics for ten years of so many fire insur- 
ance companies as THE POCKET INDEX, which 
gives the transactions for a decade of each company 
in the main tables, with totals and average ratios for 
the period; notwithstanding which, it is the earliest, 
most condensed and smallest statistical publication, 
most convenient for pocket use, that appears in the early 
months of the year, when such information is most 
needed. 

Conveniently Arranged 


The headings of the various tables are as follows: 


Financial Exhibit 


Cash Capital 
Total Assets 


Reserve for Reinsurance 
Surplus Over Capital and Lia- 
bilities 
Income and Disbursements 
Net Premiums Written Expenses Paid 
Total Income Losses Paid 
Cash Dividends Paid 


Underwriting Results 

Underwriting Income Earned 

Losses Incurred Expenses Incurred 
Ratios 


Expenses Paid to Premiums Written 
Losses Paid to Premiums Written 
Losses Incurred to Underwriting Income 
Losses. Incurred to Premiums Written 


Business Classified 


The Classification of Business shows Net Premiums 
Written and Losses Paid, in 1926, for each of the fol- 
lowing named classes of business: 

FIRE TORNADO 

OcEAN MARINE Hal. 

Moror VEHICLE SPRINKLER LEAKAGE 

INLAND MARINE Riot, Crvizr, COMMOTION 
AND EXPLOSION 


THE FIRST CHART IN THE FIELD 
THE BEST CHART IN THE FIELD 


Price, per copy, 75 Cents 
(Discounts on quantity orders) 





NOW READY FOR 1927 


The HANDY CHART of CASUALTY 


Surety and Miscellaneous 
Insurance Companies 


Reports on 522 Companies 


Here is the only chart in the market presenting 
casualty and miscellaneous insurance company statis- 
tics in the manner entirely endorsed by practically 
every casualty company and statistician. 


ALL FIGURES on EARNED and INCURRED BASIS 


Important features which are presented in THE 
HANDY CHART in the 1927 edition are: 


¢ 
UNDERWRITING EXHIBIT DATA FOR THE 
YEARS 1917—1926 


embracing items relating to the stock and mutual 


companies and included in the main tables, under the - 


following headings: 


Premiums Earned 
Expenses Incurred 


Net Premiums Written 
Losses Incurred 


Ratios of 


Combined Losses and Expenses 
Expenses Incurred to Premiums Written 
Losses Incurred to Premiums Earned 


One Year Exhibits for Other Companies 


Other stock, mutual and reciprocal companies not 
in the main tables are presented in a one year table, 
giving the following information: Name, address, 
secretary, total admitted assets, surplus to policy- 
holders, Net Premiums Written, Total Income, 
Losses Paid, Dividends Paid, Expenses Paid, and 
Total Expenditures. 


The Handy Chart contains reports on every Stock 
and Mutual casualty insurance company, also Re- 
ciprocals and Lloyds as well as important assessment 
accident and health associations. 


THE FIRST CHART IN THE FIELD 
THE BEST CHART IN THE FIELD 


Price, per copy, 75 Cents 
(Discounts on quantity orders) 
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FIRE INSURANCE 





1927 FIRE INDEX ISSUED 





New Ratio Column Shows Proportion 
of Losses Incurred to Premiums 
Written 





MUCH OTHER INFORMATION 
PRESENTED 





Underwriting Results and Classification of 
Premiums and Losses in 1926 Also 
Shown—Is Earliest Chart Pub- 
lished This Year 
The 1927 edition of The Fire Insurance 
Policyholders Pocket Index is being published 

today by The Spectator Company. 

This current booklet is the 59th annual issue 
of that very serviceable publication and is the 
first chart of its kind to be published in 1927. 
It contains 112 pages of useful information, and 
cover. Notwithstanding the extensions of time 
for filing annual statements granted to a num- 
ber of fire insurance companies, the 1927 chart 
is issued earlier in the year than was the 1926 
Fire Index. 


A VALUABLE IMPROVEMENT 

In the 1927 edtition of The Fire Index a new 
ratio is inserted for each company, for the full 
ten-year period, showing the percentage of 
losses incurred to premiums written. There are 
now four ratio columns, showing the following 
percentages: Expenses paid to premiums writ- 
ten; losses paid to premiums written; losses in- 
curred to underwriting income earned, and 
losses incurred to premiums written. 

The main tables present ten-year statistics 
for the respective companies, and show, year by 
year, their capital, assets, unearned premiums, 
net surplus, net premiums written, total income, 
losses paid, expenses paid, dividends paid, un- 
derwriting income earned, losses incurred, and 
underwriting expenses incurred, and also the 
four ratios mentioned above. Totals and ratios 
for ten years are also given for the respective 
companies in the main tables. 


CLASSIFICATIONS OF PREMIUMS AND LossEs 

An interesting table, which occupies eight 
pages, shows the premiums and losses in 1926 
of the respective companies classified in nine 
general groups, including fire, ocean marine, 
motor vehicle, earthquake, inland marine, tor- 
nado, hail, sprinkler leakage, and riot, etc. The 
underwriting exhibit, embracing four pages, 
shows the underwriting income earned, losses 
incurred, expenses incurred, underwriting profit 
or loss, and ratios of losses, expenses and profit 
or loss to underwriting income earned, together 
with the amount of gain or loss in surplus in 
1926. 


OTHER DATA IN THE FIRE INDEX 
Other useful and informative tables and lists 


are also presented in The Fire Index, includ- 
ing a table showing some 200 of the more 
prominent mutual fire insurance companies, 
with their assets; lists of groups of insurance 
companies, showing the constituent members of 
the various groups; State insurance officials; 
retired companies; Lloyds and reciprocal under- 
writers; underwriters’ agencies; stock compa- 
nies not included in the main tables; monthly 
fire losses for six years; conflagration losses, 
etc. 

In the pages of the main tables devoted to 
foreign. companies there is also included a col- 
umn showing the net remittances to or receipts 
from their home offices by the United States 
branches. 


EssENTIAL Facts CoNVENIENTLY SHOWN 

From the general description here outlined, it 
is apparent that The Fire Insurance Policy- 
holders Pocket Index contains a vast amount of 
necessary information concerning fire insurance 
companies in a compact and convenient form. 
From the statistics presented, the standing and 
progress of any particular company may be 
readily ascertained by referring to the data in 
the main tables and the division of its business 
according to classes, as shown in the classifica- 
tion table of premiums and losses. 

Summarizing, The Fire Index is a most con- 
venient and condensed book of reference, con- 
taining 112 pages and cover, and embracing in 
its tabulations and lists over 900 fire insurance 
institutions, together with other information of 
value and interest to those buying or selling 
fire insurance. This chart is of exceptional 
value to corporations, firms and individuals 
carrying large amounts of fire insurance, and its 
value has been generally recognized, many such 
business houses having testified to its usefulness 
to them. The Fire Insurance Policyholders 
Pocket Index sells at seventy-five cents per 
single copy, in manila binding, and $1.25 in 
flexible pocket book, with discounts on quantity 
orders. 


ROYAL IN NEW HOME 
Company Occupies Beautiful Building at 
150. William Street 

The New York office of the Royal Insurance 
Company were this week established in the new 
Royal Building at 150 William street. The new 
home of the company is on the northeast cor- 
ner of Fulton and William street and at pres- 
ent marks the northern border of the insurance 
district. 

The new building is one of the most beautiful 
in the insurance district, at the same time con- 
forming to the requirements of the city in re- 
spect to setbacks. It has a frontage on Wil- 
liam street of the entire block between Fulton 
and Ann streets and runs well over hal fway 
down the long block between William and Gold 
streets. 


INCREASES CAPITAL 


Hanover Fire Adds $500,000 to Funds 








HAS LARGE SURPLUS 





Rights to New Issue Valuable—Par Value 
Is $50 

At last Thursday’s meeting of the board of 
directors of the Hanover Fire Insurance Com- 
pany, it was decided to submit to the stock- 
holders at a special meeting to be held on 
April 5, a proposal to increase the capital stock 
of the company from $1,500,000 to $2,000,000 
by the issue of 10,000 new shares at $50 each, 
that being the par value. Each stockholder 
will then be entitled to subscribe for one new 
share for every three shares he holds. 

When this new stock is issued and paid for, 
the assets of the Hanover will approximate 
$11,700,000. $5,800,000 of this will be surplus. 
The company has been paying a dividend of 
10 per cent, disbursing to the stockholders less 
than half its interest earnings and building up 
a large surplus which now amounts to $3,800,- 
684. The company is in its seventy-fifth year. 


Albany Wins Again 
(Concluded from page 3) 


definite lines. Much interest is being shown 
by farmers, timber owners and others in the 
work, it was declared, and considerable assist- 
ance in defining fires is anticipated from the ™ 
work of the bureau of chemistry of the De- 
partment of Agriculture, which will have funds 
available July 1 for an investigation of the 
phenomena of spontaneous combustion, a term, 
it is believed, which is used improperly in the 
case of many fires in which the origin is not 
easily determined. 

Increased interest is being evidenced in the 
suppression of arson, the arson committee re- 
ported. Bills penalizing the crime are before 
the legislatures of a dozen States; one State, 
ndiana, this year enacted an arson measure, and 
other State, Maryland, has revived and is mod- 
ernizing a law long on the statute books. The 
States of New Jersey and Delaware already 
have such legislation. 

By a vote of the council, taken at the request 
of Franklin H. Wentworth, chairman, the 
field service committee was discontinued after 
it was explained by Mr. Wentworth that he 
and his associates had found that the work they 
were doing was also being done by other 
branches of the organization, with a resulting 
duplication. 

The International Association of Fire Fight- 
ers was proposed for membership by the mem- 
bership committee, which proposal was accepted. 
This was the only application received by the 
committee in the past six months. 

Cogtinued investigation of fire casualty statis- 
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NEAL BASSETT, President JOHN KAY, Vice-President 


$21,285,738.13 $9,95 


$5,800,834.29 461,203.02 
$4,478,489.10 $2,971,04 


$5,508,164.57 
HEAD OFFICES: NEWARK, N. J. 


Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager 


LOYAL TO FRIENDS, 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 

A. H. HASSINGER, Vice-President 
JANUARY Ist, 1926, STATEMENTS 

FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 

ASSETS nee alcage CAPITAL 


$5, $6,330,428.58 
THE CiRARD FIRE AND — ie INSURANCE CO., Organized 1853 











WELLS T. BASSETT, Vice-President 


SURPLUS POLICYHOLDERS 
$11,330,428.58 


NET SURPLUS 


1 reer gre -27 $2,339,631.27 


$ 
CHANICS: INSURANCE co* OF BHILADELPH" A, Organized 1 


$907 4349 92 $1,507,434.92 


600,0 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 
$4,071,227.38 $1, 000 
PHILADELPHIA, PA. 
DEPARTMENT OFFICES 


$436,937.19 $1,436,937.19 
PITTSBURGH, PA. 


Pacific Department. SAN FRANCISCO, CAL., W. W. and E. G. POTTER , Managers 


General Agents for Southern Territory 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 
AND TO LOYAL AGENTS, LOYAL 


































EUREKA MARYLAND ASSURANCE CORP. 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr.. Sec’y & Treas 
EDWARD NOVAK, Medical Director 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 














Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 
Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 

















Address Home Office For Agency Connection 


ts HAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


NORFOLK, VA. 












P. D. BAIN HENRY G. BARBEE 
Chairman of the Board President 











THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 

ractice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 








salary basis direct with company. 

















Che Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 
for liberal dealing. 








ST LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 












Great American 
Insurance Company 


- NewPork  —- 


Your 
Company INCORPORATED - 1872 Company 


STATEMENT JANUARY 1, 1927 


23.110, 
17.628 eee 96 
53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30, 128,138.96 


$185,174,967.15 


HOME OFFICE, ONE LIBERTY ST. 
NEw YORK CITY 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
310 S. Michigan Ave., Chicago, Il. 233 Sansome Street, San Francisco 
C. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Manaégers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 


NEW YORK—Wwm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts.,Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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tics will be necessary before any definite fig- 
ures can be computed regarding the loss of life 
by fire, the council was advised by the cas- 
ualty statistics committee. The figures secured 
from reports received over a period of a year 
show a much lower loss of life than has been 
popularly estimated and, in the opinion of the 
committee, the difference between this analysis 
and the estimates is so great as to warrant more 
intensive research before they are accepted. 
Many of the reports rendered on accidents by 
local officials, it was explained, are incomplete 
or inaccurate, and it is proposed to continue the 
gathering of reports for a further period in 
an effort to check or expand the results already 
attained. 

The reports of the other committees, devoted 
largely to the publication of literature and the 
furnishing of speakers to spread the gospel of 
fire prevention, showed that their work is be- 
ing carried on in an intensive manner. 

Addresses were delivered following the sub- 
mission of reports on fire prevention work in 
the motion picture industry, by Hickman Price, 
director of conservation of the Motion Pic- 
ture Producers and Distribuiors of America; 
on securing State-wide co-operation in fire pre- 
vention, by Paxton Mendelssohn, chairman of 
the fire prevention committee of the Detroit 
Board of Commerce, and on making contacts 
with chambers of commerce, by Richard E. 
Vernor, manager of the fire prevention depart- 
ment of the Western Actuarial Bureau. 

Following the conclusion of the business 
meeting, the delegates were the guests of the 
United States Chamber of Commerce at a 
buffet luncheon. 


Fire Rate Investigation in Virginia to 
Open This Week 

RicHMonpD, Va., March 19.—The special 
commission of five, appointed by Governor 
Harry F. Byrd under legislative act to study 
insurance rates charged in Virginia, other than 
life, will meet next week in Richmond, accord- 
ing to a tall issued by Col. Walker Cottrell, 
secretary of the commission. The commission 
organized last fall, and has postponed further 
meeting from time to time, but it is said in 
Richmond that the survey of rates is actually 
to begin at this meeting. Hon. Joseph Button, 
Commissioner of Insurance, has tendered his 
services to the commission to furnish any in- 
formation desired from his department, or to 
render any other assistance the commission may 
desire. Dr. J. A. C. Chandler, president of the 
College of William and Mary, is chairman of 
the commission. 


Examining Underwriters Meet 
Last week in New York about a hundred 
members of the Examining Underwriters Asso- 
ciation attended the illustrated lecture given by 


WILL J. BEGGS IN CHARGE OF WEST- 
ERN FIRE 
Prominent Cleveland Agent Identified 
With Fort Scott Company 

The Western Fire Insurance Company of 
Fort Scott, Kan., announces that Will J. Beggs, 
of Cleveland, O., has been elected to the posi- 
tion of vice-president in charge of underwriting, 
and will take his post April 1. 

The Western Fire is a running-mate of the 
Western Automobile Insurance Company and 
the Western Automobile Casualty Company, 
which are now operating in eighteen States. 
The fire company is starting with paid-up cap- 
ital of $300,000, and assets of $629,000. It will 
do a general fire and tornado business in addi- 
tion to writing fire and theft on automobiles 
under a joint policy with the casualty com- 
panies. 

Mr. Beggs is a native of Ohio, and has de- 
voted most of his life to insurance activities in 
that State. He has, however, a wide acquaint- 
ance among insurance executives and agents 
throughout the United States. His first insur- 
ance experience was acquired in the Ohio in- 
surance department, where he served four 
years. Later he was special agent for the 
7Etna two years, and for the Continental eight 
years. Lately he has been identified with the 
James & Manchester Company, one of the 
largest general agencies in Cleveland. 

Mr. Beggs has been unusually successful in 
organization work. He was secretary of the 
Fire Insurance Club of Cleveland, vice-presi- 
dent of the Ohio Association of Insurance 
Agents, and a member of the executive com- 
mittee of the National Association of Insur- 
ance Agents. He organized, and managed for 
two years the Ohio Audit Bureau, and was 
highly commended by the companies for the 
efficient operation of that office. 

When the Ohio Motor Mutual Insurance Com- 
pany became insolvent, and was taken over by 
the Ohio insurance department, Superintend- 
ent Conn appointed Mr. Beggs to take charge 
of the company, and it is now in process of 
liquidation under his supervision. 

With the thorough knowledge which Mr. 
Beggs has of the insurance business, and his 
wide acquaintance, he is well equipped to fill 
his new position, and the Western Fire Insur- 
ance Company under his direction, and with 
the advantage of its affiliation with two suc- 
cessful companies, should quickly assume an 
important place among the progressive com- 
panies in the field. 








H. G. Foard, secretary of the Home Insurance 
Company, at Miller’s restaurant. Mr. Foard 
discussed tornado, windstorm and hurricane in- 
surance. 







lowa National Moves 

Des Mornes, Iowa, March 19.—The Iowa 
National Fire Insurance Company has taken a 
ten-year lease on new and enlarged quarters 
on the seventh floor of the Insurance Exchange 
building. The company, which has been on the 
tenth floor of the Valley National Bank build- 
ing for several years, will have a large part of 
the east wing of the Insurance Exchange 
building which is being entirely remodeled to 
suit the needs of the company. The lease is 
dated June I. 

The Iowa National is one of the largest fire 
insurance companies in Iowa. C. S. Vance is 
president. 


Insurance Accounting Course Starts 
Last Friday, the course in insurance ac- 


counting given by the Insurance Society of: © 


New York opened with a class of forty. The 
students came from the New York Insurance 
Department from the Newark office of the Jer- 
sey department and one company sent fourteen 
representatives. 

The first lecture was given by Roy B. Kester, 
of Columbia, at the New York Board of Fire 
Underwriters, on the subject of “The History 
and Principles of Accountancy.” 


Fort Wayne Insurance Club Plans Adver- 
tising Campaign 

InpIANAPOLIS, IND., March 19.—For some 
time the Fort Wayne (Ind.) Insurance Club 
has been contemplating an advertising campaign 
in that city. George Fishering, chairman of 
the committee, announced that the displays were 
perfected and would appear weekly during the 
remainder of this year. Residents of Fort 
Wayne are asked to read the displays carefully 
as they will be educational. 


Inspects Risks by Hydroplane 

In order to obtain a bird’s-eye view of the 
sections of Florida affected by the hurricane, 
C. F. Shallcross, United States manager of 
the North British fleet, covered the West Coast 
by hydroplane. This gave Mr. Shallcross an 
excellent opportunity to determine to the best 
advantage the relation of cities and towns to 
the direction from which hurricanes usually 
approach. 


Death of C. M. Webster 

Charles McCloud Webster, the oldest mem- 
ber of the Hartford Board of Fire Under- 
writers and president of Webster & Co., died 
in fifty-first year last Wednesday at home in 
Hartford. His father was also in the insur- 
ance business, having been the first president of 
the Orient Insurance Company. He is survived 
by a wife, two daughters and two sons. 





Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


Organized 18706 
Cash Capital $600,000 


A strong, conservative Company, noted for 
fair and prompt adjustment of losse® 


A. F. O’DANIEL, Secretary and Underwriting Manage.r 
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RETIREMENT OF J. A. TRACY 
REGRETTED 
Unsuccessful Effort Made to Have lowa 
Governor Reconsider 
Des Moines, Iowa, March 18.—Charges that 
Governor John Hammill deliberately sacrificed 
the welfare of the State of Iowa to pay a 
political debt were made by fire insurance men 
who insisted that the replacement of J. A. 
Tracy, veteran State fire marshal, by John W. 
Strohm of Clinton was an act for which the 


governor must answer to property owners all 
over Iowa. 

A delegation from the Iowa State Fire Pre- 
vention Association which called upon the gov- 
ernor reported that they were given “no satis- 
faction” by the chief executive, and that he 
offered no excuse for letting out Mr. Tracy who 
is known nationally for his outstanding work 
in fire prevention and for his rigorous detec- 
tion and prosecution of incendiarists. 

The insurance representatives pointed out 


—Tornado— 


T0 BUILD UP YOUR ASSETS 


We offer an improved plan of reinsurance 


called 


SPECIFIC EXCESS 
REINSURANCE 


You retain most of 


the gross premiums, which 


enables you to build up your assets more rapidly 


Full protection against losses over and 
above a fixed limit 


An opportunity to profit on your reinsurance ceded 


INTER-OCEAN REINSURANCE Co. 


GYD BY. G fae . ©. 3 © 0) rae COR 


Reserves 


Surplus to Treaty-Holders 


Admitted Assets 


$1,619,403.66 
950,404.22 
2,969,807.88 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 65 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


later that if the governor had selected a man 
versed in fire prevention work as a successor 
to Mr. Tracy, no objection would have been 
registered, although Mr. Tracy’s dismissal un- 
der any circumstances would be a blow to the 
work of the association throughout the State. 

The delegation which visited the executive 
office informed the governor that there is ab- 
solutely no objection to Mr. Strohm as a man, 
but that his appointment at this time to a tech- 
nical position which requires years of experi- 
ence is a grave. mistake. 

Universal approbation of Mr. Tracy’s sixteen 
years of service in the fire marshal’s office has 
been expressed. His work also has been recog- 
nized by the Fire Marshals’ Association. 


HERCULEAN FIRE ORGANIZING 
J. S. Metz to Become Vice-President and 
Underwriting Manager 

Last week the Herculean Fire Insurance 
Company, of Newark, N. J., filed its papers of 
incorporation with the Secretary of State of 
New Jersey. It will have a $500,000 capital, 
50,000 shares with a par value of $10 each. 
A surplus of $750,000 will be created by sell- 
ing these shares at $25, and any stock not sub- 
scribed by the directors will be offered to the 
public by Stanton M. Pascal & Co. of New- 
ark, and in two months it will probably be 
writing business. 

From the following directors were elected: 
Arthur W. Greason, vice-president, National 
State Bank, Newark; Irving Riker, attorney 
and bank director; Newton A. K. Bugbee, New 
Jersey State Comptroller; John J. Baader, di- 
rector, American National Bank, Newark; 
Watson Current, vice-president First National 
Bank, Belleville; Andrew G. Osborne, formerly 
of Osborne Art Calendar Company, Newark; 
Thomas Goldingay, president, Essex County 
Tax Board; Clifford H. Owen, attorney of 
New York; Eno ‘Campbell, vice-president, 
Campbell Stores, Inc., Hoboken; Frank J. Fee, 


Independence Fire to Increase Capital 

The Independence Fire Insurance Company 
of Philadelphia, will increase its capital to 
$500,000 by issuing $190,000 of stock already 
authorized. The stock will be sold at $20 per 
share, $10 par value. It will be offered to 
present stockholders on the basis of one share 
for each share now held unless the issue is over- 
subscribed in which case it will be pro-rated. 
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BOOTLEG FIRE HAZARDS 


New York Board of Fire Underwriters 
Makes Report on Illicit Stills - 


Though that severe Massachusetts pain, the 
compulsory Automobile Liability Insurance Act 
lends its puritanical protection to respectable 
bootleggers and compels casualty companies to 
issue liability coverage on cars used to defy the 
law, the fire insurance business harbors no 
such maternal instincts where the maker of 
bad fire water is concerned. In fact, fire un- 
derwriters like the bootleg fire hazard just 
about as much as they really like his bootleg 
liquor. The realization of the existence of this 
potent hazard and the ability to provide against 
it leaves the fire insurance business in much 
better straits than the casualty insurance busi- 
ness as far as the dear old Eighteenth Amend- 
ment is concerned. 

The opinion of fire insurance concerning the 
source of midnight bliss may be somewhat 
gleaned from the report of Superintendent Wil- 
liam B. White of the New York Board of Fire 
Underwriters in discussing a recent fire in New 
York city which was the result of an illicit 
alcohol still. Superintendent White analyzes the 
case and issues a warning, in the following 
language: 

“Two steam-heated stills were installed on 
the second floor, while the condensers and other 
necessary apparatus to form such an elaborate 
system as this one was, were located on the 
other floors. The necessary steam was supplied 
to the stills by five gas-fired boilers in the 
main basement outside of the alcove section 
with the steam pipe to the stills concealed in- 
side of the smokestack, which extended from 
the boiler across the basement to a chimney 
adjacent to the alcove section. 


“The installation was extensive and cleverly 
concealed, while the balance of the building 
was used for the operation of a glue works, 
apparently as a subterfuge. The Federal 
authorities recently were informed of the exist- 
ence of this apparatus, raided the building and 
proceeded to dismantle the apparatus. In the 
dismantling process an acetylene torch was 
used which accidentally ignited some sawdust 
that was packed around the base of the stills 
and the fire department was called to extinguish 
the resultant fire, which was insignificant and 
caused no damage to the building, but was a 





contributing fattor in the death of one fire- 
man. 

“While members may not be involved in any 
loss in connection with this fire, it can readily 
be seen that the building in which the stills 
were located, also the adjoining and adjacent 
buildings, were exposed to serious damage from 
either explosion or ignition of the comparatively 
large quantity of alcohol in the building being 
redistilled. 

“Our principal thought in issuing this report 
is to convey especially to the inspectors of 
members, the cleverness taken to cover up any 
illicit operation of the kind, and to suggest 
extreme care in inspections.” 


THE MODEL ARSON LAW 
Realization of Beneficial Results Gains 
Many Followers 

The Model Arson Law Movement, which has 
survived the scorn of indifference, is gradually 
nearing the cherished goal. Its proponents can 
claim a glorious victory in Iowa and other 
States now have bills pending which are receiv- 
ing the careful and, in most cases, the favorable 
scrutiny of legislators. The pendulum has 
taken a violent swing in the opposite direction 
and the campaign is gaining momentum with 
a rapidity that must bring joy to the hearts of 
the creators of this body of beneficial rules, 
which we quoted verbatim in last month’s issue 
of the Bulletin. 

If the interest is sustained, there seems to be 
every good reason for hoping that the Model 
Arson Law will eventually be adopted by every 
State in the Union. The law makers have had 
this question brought to their attention time and 
time again and a great number have been con- 
vinced that the enactment of this proposed stat- 
ute will bring about beneficial results compara- 
ble to the highest ideals of good legislation. 
The public at large has also been and is being 
presented with the facts and the interest dem- 
onstrated argues well for the ultimate universal 
success of the arson law campaign. 

What pleases us most, however, is the recent 
staunch statement made by President E. W. 
West of the Glens Falls Insurance Company of 
Glens Falls, N. Y., in support of the law. This 
attitude of a prominent fire insurance company 
cannot be given too much publicity and we trust 
that local newspapers will present to their read- 
ers the expert opinion of a company that can 
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speak with a great deal of authority. The ex- 
ample of public service depicted should be an 
incentive to other fire insurance companies. 
When fire companies have discarded their in- 
ertia and have taken up the slogan of “Co- 
operation With Action,” the uniform codifica- 
tion of this law, throughout the United States, 
is assured. 


WHAT IS TOTAL LOSS? 

The very recent litigation of National Union 
Fire Insurance Company vs. Richards, decided 
in the 1oth District Court of Civic Appeals in 
Texas, brings up the ever-recurrent question— 
What is total loss within the meaning of a 
fire insurance policy? The court, in that case, 
held that the test to be applied is whether the 
remaining structure is reasonably adapted for 
use as a foundation upon which to restore the 
building to a condition in which it was before 
the fire. 

This case brings to mind two conflicting 
authorities on the subject. The first authority, 
Corbett vs. Ins. Co., 155 N. Y. 389 (1808), pre- 
sents the following view: “A total destruction, 
within the meaning of the policy, must mean the 
complete destruction of the insured property by 
fire, so that nothing of value remains of it, as 
distinguished from a partial loss, where the 
property is damaged but not entirely destroyed. 
This does not mean that the materials of which 
the building was composed were all utterly de- 
stroyed or obliterated, but that the building, 
though some part of it may be left standing, has 
lost its character as a building, and instead 
thereof has become a broken mass, or so far in 
that condition that it cannot properly any longer 
be designated as a building; but the 
inquiry always is whether, after the fire, the 
thing insured still exists as a building.” 

Ins. Co. vs. McIntyre, 90 Texas 170 (1806), 
presents another view, couched in this lan- 
guage: “There can be no total loss of a build- 
ing so as the remnant of the structure stand- 
ing is reasonably adapted for use as a basis 
upon which to restore the building to the con- 
dition in which it was before the injury; that 
whether it is so adapted depends upon the ques- 
tion whether a reasonably prudent owner, un- 
insured, desiring such a structure as the one 
in question before injury, would, in proceeding 

to restore the building to its original condition, 
utilize such remnant as such basis.” 
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AUTOMOBILE UNDERWRITERS INSUR- 
ANCE COMPANY 
Dallas, Texas 
New Company Launched 


On February 26, the Insurance Department 
of the State of Texas granted a charter to the 
Automobile Underwriters Insurance Company 
of Dallas, Texas. The company was licensed 
on the same day and will start business as a 
stock company having an initial paid-up capital 
of $200,000 and a paid-in surplus of $50,000. 
The present capital and surplus will, however, 
be incréased to $400,000 each within the very 
near future, according to plans now under wzy. 

This new standard stock company, which will 
write all classes of automobile coverage at 
standard rates, has been formed by interests 
affiliated with the Automobile Underwriters of 
America. The expirations of this latter recip- 
rocal concern, effective March 1, will be taken 
up by the new project. When the Automobile 
Underwriters Insurance Company has increased 
its capital and surplus, it will reinsure all the 
outstanding business of the Automobile Under- 
writers of America, which concern wrote nearly 
half the automobile business written in Texas 
last year. 

J. G. Webster has been elected president of 
the new company. G. W. Baillio will serve as 
vice-president and general manager, and C. 
Perry will act in the dual capacity of secretary 
and treasurer. 


COMMERCIAL UNION ASSURANCE 
COMPANY 
London, England 


British Concern Increasing Capital 

The Commercial Union Assurance Company 
of London, England, is increasing its capital 
through the issuance of 236,000 new shares of 
stock at £16 per share, £134 of which will go 
to capital account and the remaining £14% 
going to the reserves, later to be applied in pay- 
ing the uncalled liabilities, thus making the 
shares fully paid. The new stock will be is- 
sued to stockholders of record on the basis of 
one new share for every five shares now held. 
After the issue has been completed, the com- 
pany will have 1,416,000 shares of stock out- 
standing with a par value of £214 a share, or 
a total par value of £3,540,000, of which 
£2,124,000 is paid and £1,416,000 consists of un- 
called liabilities. The present existing shares 
are now quoted at £2814 each. 


CENTRAL MUTUAL INSURANCE 
COMPANY 
Chicago, 4Il. 
New Company Preparing to Expand 
The Central Mutual Insurance Company of 
Chicago, Ill., which was formed last November 
to write all classes of automobile lines, including 
preferred taxicab risks, is planning to expand 





in the near future into the neighboring States 
of Indiana, Michigan, Nebraska, Ohio and Wis- 
consin. : 

The new Central Mutual, which is located at 
11 South La Salle street, is under the manage- 
ment of the following officers: President 
Harold Shlensky, managing director of the real 
estate and investment house of Shlensky & 
Son; Vice-President F. H. Rosenthal, attorney- 
at-law; A. H. Karatz, secretary and Harry 
Shlensky, treasurer. 

Besides the above-mentioned officers, the 
board of directors is composed of Sigmund 
Blair of the Blair Brothers Manufacturing 
Company; Allen Golinkin, president of the Out- 
door Lighting Service; William Siegel of 
Clement Curtis & Co., investment bankers; and 
Harold Snapp, business manager of the Fidel- 
ity Trust and Savings Bank. 


FIREMENS INSURANCE COMPANY 
Newark, N. J. 
Acquires Control of Pittsburgh Under- 
writers 

The Firemens Insurance Company of New- 
ark, N. J., has recently obtained control of the 
Pittsburgh Underwriters, and will, hereafter, 
operate the concern in conjunction with the 
National Ben-Franklin of Pittsburgh, Girard 
Fire and Marine Mechanics, the Concordia Fire, 
and the Capitol Fire. This change is the result 
of a feeling that the Pittsburgh Underwriters 
would be better off if operated by one company 
instead of a few diverse interests. 





FLORIDA MUTUAL FIRE AND MARINE 
INSURANCE COMPANY 
Daytona Beach, Fla. 

Articles of Incorporation Filed 
A new Florida mutual, known as the Florida 
Mutual Fire and Marine Insurance Company 
of Daytona Beach, Florida, has filed its articles 
of incorporation with the Florida Insurance 
Department, and the same have been approved. 
The new company lists the following execu- 
tive staff:: R. L. Selden, president; C. R. 
Easley, vice-president; P. R. Ridgeway, vice- 
president; A. W. Shaw, vice-president; .. J. 
Moore, vice-president; H. W. Drake, secretary, 

and W. J. Williams, treasurer. 


FLORIDA STATE INSURANCE COMPANY 
Miami, Fla. 

Automobile Concern in Process of Organi- 
zation 

Plans are under way to launch the Florida 

State Insurance Company of Miami, Fla., the 

application for a charter having been filed and 

the articles of incorporation awaiting the ap- 

proval of the Insurance Department at Talla- 

hassee. The projected company will have an 

initial capital of $1,000,000 and will do an auto- 
mobile insurance business. 
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NEW ENGLAND FIRE INSURANCE 
COMPANY 
Pittsfield, Mass. 
Affiliation Rumors Prevalent 

The New England Fire Insurance Company 
of Pittsfield, Mass., and the Springfield Fire 
and Marine Insurance Company of Springfield, 
Mass., may enter into an alliance, if current 
rumors can be given any credence. This bit 
of insurance gossip followed the annual meet- 
ing of the New England Fire, at which time 
President H. Calvin Ford said: “Your board 
of directors is pleased to announce that arrange- 
ments have been made which insure a sound 
financtal structure for the New England. Con- 
tracts of great value to our stockholders have 
already been signed, and as soon as arrange- 
ments are completed further announcement will 
be made.” 

As the story goes, the Springfield Fire and 
Marine will take over the underwriting man- 
agement of the New England Fire, the former 
company allowing the latter representation in 
some of its agencies. No purchase or rein- 
surance contract is contemplated, according to 
the informers. 

Whether or not there is any truth to these 
rumors is a mere matter of conjecture, but the 
statement issued by President Ford at the an- 
nual meeting of the New England indicates an 
affiliation with some sound company, and the 
facilities of both the Springfield Fire and the 
New England Fire make an alliance bteween 
these two concerns a desirable goal. 


SPRINGFIELD FIRE AND MARINE 
IINSURANCE COMPANY 
Springfield, Mass. 

Purchase of Michigan Fire and Marine 
Proposed 
The board of directors of the Michigan Fire 
and Marine Insurance Company of Detroit, 
Mich., have recommended that the stockholders 
of the company stell their stock to the Spring- 
field Fire and Marine Insurance Company of 
Springfield, Mass., in conformity with an 
offer by the latter company to purchase the 
entire capital stock of the former concern at 
$195 a share. Under the proposed agreement 
the Springfield organization will not expect less 
than 67 per cent of the entire stock, deliverable 
on or before July 1 and subject to an audit that 

will be made. 

It is understood that the directors of the 
Michigan company have already turned over 
their holdings amounting to 35 per cent of 
the entire stock, and it seems assured that the 
stockholders of the company will also accept 
the offer to sell. 

The stock has a par value of $50 a share, a 
book value of $111 a share and a liquidating 
value of $171 a share. The price of $195 of- 
fered is considered to be a fair one, good will 
and agency plan valuation being sufficiently 
taken into consideration. According to opinion, 
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D. M. Ferry, Jr., president of the Michigan 
Fire and Marine, will retire if the deal goes 
goes through, as he has already disposed of all 
his stock. 


SPRING GARDEN MUTUAL FIRE INSUR- 
ANCE COMPANY 
York, Penna. 
Impairment Must Be Covered 

Following a recent examination by the Penn- 
sylvania Insurance Department into the condi- 
tion and affairs of the Spring Garden Mutual 
Fire Insurance Company of York, Penna., in 
which it was found that the company was im- 
paired to the extent of $97,000, officers of the 
concern have been notified by Commissioner 
Matthew A. Taggart that they must take steps 
to raise sufficient funds to cover the impair- 
ment, or unon their failure so to do, turn the 
management of the company over to the Penn- 

sylvania Insurance Department. 


WOLVERINE FIRE INSURANCE 
COMPANY 
Lansing, Mich. 
Partial Merger With Michigan Employers 
Casualty 
The Wolverine Fire Insurance Company and 
the Michigan Employers Casualty Company, 
both of Lansing, Mich., are entering into a 
merger agreement as far as the insurance laws 
of Michigan will permit. At the annual meet- 


ing of both companies, the plan of the directors . 


to merge the two concerns was approved and 
organization committees have been appointed to 
cope with the problem of drafting the consoli- 
dated project, which will probably take the 
form of a holding company. 

The organization committess appointed are 
composed of Frank E. Gorman, J. B. Rayner 
and E. T. Ginnis of the Michigan Employers, 
and Robert Stabler, McCurdy LeBeau and Mrs. 
Gertrude Babcock of the Wolverine Fire. 

Because the Michigan laws require the fire 
and casualty cotnpanies to be separate concerns, 
a complete merger of the two organizations will 
probably be impossible. It has been pointed out, 
however, that there is a special statute which 
permits the organization of automobile compa- 
nies which can write all automobile hazards. 
As the business of the Wolverine Fire is largely 
automotive, it has been suggested that a new 
company might be formed under this law to 
reinsure this business together with the auto- 
motive lines handled by the Michigan Employ- 
ers. The Michigan Employers could then con- 
tinue to write workmen’s compensation, which 
forms a goodly part of its business. The 
straight fire business, however, now written by 
the Wolverine would have to be discontinued if 
this plan is adopted. 

Common identity of interest and administra- 
tion is the chosen goal. The objective point is 
all the more desirable when it is considered 
that the executive rosters of the two companies 
are almost identical. Robert E. Orr is presi- 
dent of both concerns, while Clarence Holmes, 
C. C. Austin and J. E. Beavis are vice-presi- 
dent, secretary and treasurer, respectively, for 


the two organizations. The Wolverine Fire and Transportation Company ; Gale H. Carter, 


the Michigan Employers have Harvey Fineout 
and H. A. Platz as assistant secretaries and D. 
W. Kelley as chief counsel. 


AMERICAN STEAMSHIP OWNERS MU- 
TUAL PROTECTION AND INDEM- 
NITY ASSOCIATION, INC. 

New York, N. Y. 
Examination by the New York Insurance 
Department as of September 30, 1926 
The New York Insurance Department re- 
cently made an examination into the condition 
and affairs of the American Steamship Owners 
Mutual Protection and Indemnity Association, 
Inc., of New York City, which is the only 
company operating under the provisions of 
Section 162 of the New York Insurance Law. 
The report of the examination was filed with 
the insurance department on March 4, 1927, 

and is presented herewith, in part: 


Organization and Purposes 


This association was organized in February, 
1917, under the provision of Article LV, Sec- 
tions 162 to 168 inclusive, of the New York In- 
surance Law, as a marine protection and indem- 
nity mutual insurance corporation, for the pur- 
pose of insuring on the mutual assessment plan, 
owners, operators or charterers of vessels 
against liabilities, losses and expenses. 

Subject to all the conditions and limitations 
contained in the by-laws, or specific exceptions, 
limitations and conditions agreed to by the ac- 
ceptance of an application for membership or the 
entry of any steamship in the association, each 
member is insured in connection with each 
steamship entered, against loss, damage or ex- 
pense which the member may become liable to 
pay, for: loss of life, personal injury or illness; 
damage to docks, buoys, cables, bridges and 
other property; loss of or damage to cargo; ex- 
penses of wreck removal, repatriation or extra- 
ordinary quarantine; damage or expense of 
mutiny or unfounded claims; customs and im- 
migration and other government fines and 
penalties, putting in charges; cargo’s propor- 
tion of general average uncollectible one quar- 
ter collision liability and other liabilities ex- 
cluded under the running-down clause of the 
customary hull policy ; and such other liabilities, 
that the directors, in their absolute discretion, 
may determine as coming within the general 
scope of the insurance protection afforded by 
the association under the by-laws. 


Management 


The corporate powers of the association are 
exercised by a board of directors consisting of 
nine persons elected at the annual meeting of 
the members. All but two of the directors shall 
be representatives of members. 

At all meetings of the members of the asso- 
ciation each member is entitled to have one vote 
and one additional vote for each 5000 tons of 
gross registered tonnage entered. 

On December 31, 1926, the board of directors 
was constituted as follows: J. D. Tomlinson, 
American Hawaiian Steamship Company; Paul 
H. Harwood, Pan-American Petroleum and 
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Grace Steamship Company; C. D. Mallory, C. 
D. Mallory & Co.; F. D. Mooney, Atlantic 
Gulf and West Indian Steamship Lines; E. E. 
O’Donnell, C. H. Sprague & Co.; E. C. Tobey, 
American Ship and Commerce Navigation Cor- 
poration; W. H. LaBoyteaux, Johnson & Hig- 
gins. 

Under a contract with the association the 
corporation of Johnson & Higgins acts as man- 
ager subject to the control and supervision of 
the directors. The manager conducts generally 
the business of the association in accordance 
with the by-laws. 

The secretary of the association, appointed 
by the board of directors at their annual 
meeting, is Jocelyn H. Evans, of the corpora- 
tion of Johnson & Higgins. The offices of the 
association are located at 104 Pearl street, New 
York city. The executive offices are at 67 Wall 
street, New York city. 


General Plan of Operations 

The insurance year of the association com- 
mences at noon, February 20, and ends at noon, 
February 20 of the following year. Each in- 
surance year’s operations is segregated on the 
boks of the association. 

ASSESSMENTS.—To provide funds for the 
payment of losses and expenses of any insur- 
ance year, the directors, at the beginning of 
each insurance year levy an initial assessment 
on each “contributing ton” entered in the as- 
sociation, to be paid by each member in quar- 
terly instalments on February 20, May 20, Au- 
gust 20 and November 20. The basis of “con- 
tributing tonnage” is agreed upon at the time of 
entry and represents an adjustment of the gross 
registered tonnage to reflect the relative hazard 
of the vessel, limitations of coverage, special 
conditions and varying deductible franchises. 
Reductions in assessments are made for entry 
of a vessel after the beginning of an insurance 
year, for withdrawal prior to the end of an in- 
surance year and for lay-up returns. 

Supplementary assessments may be called by 
the directors at a future date to meet claims of 
any insurance year which exceed the funds col- 
lected by the initial assessment for that insur- 
ance year. 

At the final closing of any insurance year 
when all the losses and expenses shall have been 
reasonably determined, the directors make 
either a final assessment or return the excess 
funds pro rata to the members of such year on 
the basis of contributing tonnage. 

The directors may, in their discretion, require 
from a member such deposit or security for the 
payment of assessments as the directors may 
deem proper. 

When assessments or deposits are not paid 
or when a member becomes bankrupt the di- 
rectors may withhold payment of claims of such 
delinquent member. After a definite notice of 


non-payment of assessments a membership may 
be declared terminated and the association 
thereby is released from all past, present and 
future liabilities respecting the entries of such 
member. 

Entry Frees——To provide funds to pay the 
compensation of the manager an entry fee of 
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$.08 per gross registered ton is collected from 
the members. The amount of the entry fee 
may be reduced for late entries. 

All expenses are paid by the manager except 
directors’ fees and expenses, legal fees, auditing, 
taxes, and purely corporation expense. 

REINSURANCE.—During the. insurance years 
1917 to 1923 inclusive, the American Associa- 
tion effected a form of reinsurance by way of 
membership in certain English associations 
transacting mutual protection and indemnity 
insurance. During these years the American 
Association was reinsured for one-half its 
losses and as a premium paid assessments and is 
still subject to supplemental assessments 
charged by such English associations based 
upon a percentage of the combined American 
and English losses paid or payable. 

Since 1924 the association has effected flat 
reinsurance for 75 per cent of its losses in for- 
eign insurance companies and in addition there- 
to is further protected by an excess loss cover. 
Under this form of reinsurance the association 
is not subject to supplemental assessments and 
its maximum net loss on any one risk is $12,- 
500.00. 

SETTLEMENT OF LossEs.—The association, 
through its board of directors and managers, 
authorizes and directs the defense, compromise 
and settlement of all claims. Large losses and 
losses that are deemed of sufficient importance 
are submitted to and are passed upon by the 
board of directors. In every case where a loss 
involves a claim of $10,000.00 or over the for- 
eign reinsurers are advised of full details. All 
other losses are generally disposed of by the 
managers. Claims in suit are handled by out- 
side attorneys in co-operation with the man- 
agers. Losses incurred at distant points and in 
foreign countries are generally handled by the 
branch offices of Johnson & Higgins and corre- 
spondents of the association, who, as agents, 
conduct the negotiation and settlement of claims 
after consultation and authorization by corre- 
spondence with the association. 

The claims which have been authorized for 
settlement by the association are paid directly 
by the members. The board of directors, once 
a month, pass upon claims settled and approve 
payments reimbursing the members for the 
amounts over and above the deductible fran- 
chise, as provided for and designated in the by- 
laws or in the applications for membership. 

Frequently certain classes of cargo claims are 
paid by the members directly as a matter of pol- 
icy rather than on grounds of legal liability and 
without approval by the association. In such 
cases no reimbursement is made by the associa- 
tion. 


United States Shipping Board 

The United States Shipping Board was a 
member of the association from January, 1918, 
until February, 1923. During the year 1919, 
1920 and 1921 the Shipping Board tonnage av- 
eraged about 65 per cent of the total tonnage 
entered in the association. 

Under date of April 25, 1923, an agreement 
was signed providing for the withdrawal of the 
Shipping Board. In effect this agreement can- 
celed the Shipping Board transactions retroac- 





tively from inception. The net difference be- 
tween the total assessments (excluding entry 
fees) with interest less disbursements was re- 
turned to the Shipping Board less a deduction 
of $500,000.00 as a consideration for release 
from mutual obligations excepting taxes. 


Simultaneously with and part of such agree- 
ment Johnson & Higgins as manager agreed to 
refund to the Shipping Board $100,000.00 and 
15 per cent of all entry fees paid. 

Attached to this report is an exhibit showing 
a summary of the Shipping Board transactions 
which were reversed by entries on the books 
of the association. 

The following statements of income and dis- 
bursements were made up from the general 
ledgers of the association and represent the 
transactions by insurance years from organiza- 
tion until September 30, 1926, except the year 
1917, which has been closed out into the re- 
serve account and the transactions of the Ship- 
ping Board which were eliminated by refunds: 


Recapitulation 

Total income, per ledger............++- $8,565,986.87 
Total disbursements, per ledger........ 6,672,441.31 
Balance (insurance years).......... $1,893,545.56 
Adjustment in book values..........-- 53,284.52 
$1,840,261.04 

Special deposit premiums (cash)....... 71,068.59 
Special deposit premiums (bonds)...... 24,829.22 


Ledger assets, September 30, 1926.... $1,936,158.85 


Income 

FroM ORGANIZATION TO SEPTEMBER 30, 1926 
Insurance (Deduct) 

Year Reinsurance 

Feb. 20 to Feb. Entry Assessments Assessments 

20 (Noon) Fees (net) (net) 
BORG is sn05 $202,012.13 $951,374.85 $374,100.24 
ot re 515,961.36 1,204,892.31 465,145.73 
St ee See 632,599.11 1,377,158.59 642,167.50 
Fa ae 854,632.33 934,432.40 448,474.75 
Sere 180.064.10 896,139.43 463,589.55 
ee a 151,331.01 756,349.78 368,052.13 
i eer 127,556.86 647,068.68 302,125.99 
| 3 ASAE 129,434.78 564,371.83 238,094.88 
pt) ae 112,281.50 875,217.35 140,387.17 





$2,905,873.18 $7,707,005.22 $3,442,137.98 
Reserve Acc’t 
Balance of 


OTT ee vies oe OS a ae 
Settlement U. 

S. Shipping 

OEE Sen ces Hawceecs a 





$2,905,873.18 $8,217,744.84 $3,442,137.93 











Interest 
Bank Interest 
Balances Investments 
SONG 65018565 Ba oo ele $1,058.69 $57,574.93 
BEG is 64 0coroSeae yess 9,214.72 59,325.66 
CS OR rn ae ee 15,002.34 124,187.37 
ts 1 Ee ea AE ie Oa 12,339.75 164,203.57 
ROPE GN nsnke case eeaees 1,776.62 84,177.82 
bt Pee eee 1,460.90 18,583.32 
BRS ean er AP 2,773.47 20,082.94 
SOO nccnc cco aumuntcds< 1,902.19 11,990.38 
RORG onion ic tdi aoe 711.11 697.74 
$55,739.79 $490,823.78 
Reserve account balance 
of 1917 closed 
Settlement U. S. Ship- 
pile ON iS cncee was 8,044.12 42,535.75 
$63,783.91 $533,359.48 
P. & L. on 
Sales of Total 
Securities Income 
108B. 0.csve bea eaeeael> $17,678.77 $865,099.18 
2010 :.s 554 So wet cee 4,001.75 1,820,246.57 
SOEU. cee sivtacsikawees 78,903.86 1,585,693.77 
ct) oe ees pom yo 153,662.55 1,670,795.85 
0 ere 5,662.50 642,905.92 
SORE ous cms tumeeseece 11,922.50 571,595.39 
ee LEER re 8,140.50 503,496.46 
IGG... sen pceaseeesane 1,587.50 471,191.80 
RONG 6. ccc 4ta eUeRC ECR) CLias tomes 348,520.63 
$262,231.43 $7,979,535.42 
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Thursday 
Reserve account balance 
of 1917 closed : 
Settlement U. S. Ship- E 
ping Board ......... 25,131.96 586,451.45 
$287,363.39 $8,565,986.87 
Adjustment of ledger 
book value of securi- . 
ties to actual cost.... 53,284.52 53,284.52 
$234,078.87 $8,512,702.35 
Disbursements 
Insurance (Deduct) 
Year Reinsurance 
Feb. 20 to Feb. Managers on 
20 (Noon) Compensation Losses Losses 
oo $202,012.18 $767,160.41 $473,191.82 
SO See 515,961.36 1,181,403.44 572,792.06 
PES 632,599.11 1,741,436.37 864,565.68 
ES ss 0.0% 854,632.33 849,197.84 423,258.95 
pl rr 180,064.10 1,099,872.30 548,160.48 
BEERS Ke te 151,331.01 895,856.87 447,932.94 
Co See 127,556.86 460,535.66 345,401.74 
/} ee 129,434.78 303,798.65 227,849.01 
FOOU as ees. 112,281.50 46,402.87 34,806.04 


Bes. sastunts:..- ‘sans ges! bate geal Oo Maecenas 





$2,905,873.18 $7,545,664.41 $3,937,958.72 








General Bad Interest 
Expense Debts Inter-office 
pS er $12,984.45 $1,288.58 $22.09 
J. a 16,768.14 CEO aves scan 
CO ae 18,284.36 1,543.32 4.53 
BOE oo 6 06:0: 25,716.28 oe eee 
ST re 17,599.18 891.75 8,474.87 
CC. See 15,388.72 3,790.21 2,036.79 
| ae SECRET elesicoaees.  “b Setuavam 
| Pre Stee | Receuceeth i sasaeen 
Se ROP OR | SGideee see lewneeaee 
Res. account. eR Sterne wen 10,539.28 
$147,314.19 $11,548.25 Beasceen 

Total Dis- Balance 

bursements for Year 
OO oiecateso s buses $710,276.84 $154,822.29 
SEP ery eee tr 1,148,152.51 172,094.06 
ch” Fie ae 1,526,215.37 59,468.40 
MED sa 06 sexe we Sakina 1,306,596.90 364,198.95 
| Oe ers 758,741.72 115,835.90 
BU a 05-5 ay eate kta Care 620,470.66 48,875.27 
SRA tree 258,546.36 244,950.10 
a on. 50 cananodacr 220,143.20 251,048.60 
ENS 4b omigt ate 4 19,893.35 218,627.18 
Reserve account ..... 6,595.60 593,047.05 





$6,672,441.31 
Adjustment of book values of securi- 


$1,893,545.56 


ties (see income statement)...... 58,284.52 
1,840,261.04 
Special deposit premiums held for acta 
Members (CARD) 66 vase cc cvedscs 71,068.59 
Special deposit premiums held for 
members (bonds) ..........scee. 24,829.22 


Ledger assets, Sept. 30, 1926.. $1,936,158.85 


Assessments 

The following table shows the experience of 
the association in respect to the rates of assess- 
ments and supplementary assessments charged 
and chargeable per contributing ton. The last 
two columns contain estimated figures which 
may be changed slightly as experience ulti- 
mately develops. 


Orig- Supple- Addi- Assess- 
Insur- inal mentary tional ments 
ance Assess Assess- Charge- Return- 
Year ments ments able able 
| es $3.32 .20 4 -04 
| | ROT -32 oe “en 
eee .32 -30 ey -05 
Ses eS co. .48 .20 $.05 be 
Se 48 ees ae 18 
[PN .40 ox 19 oe 
co ee -40 ok -10 ee 
po -40 << i -10 
i. en -40 io Ps -10 
(ee .40 ma + -10 





* Returned. + Insufficient experience, 


Financial Condition 
The following statement of financial condi- 
tion is made up on the basis of insurance de- 
partment standards and shows as of September 
30, 1926, a contingent liability of members for 
assessments amounting to $743,509.63 in the 
event of the association’s inability to collect 
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foreign reinsurance. However, it is evident 
that the association would show a surplus re- 
serve Of $637,681.37 returnable to members 
were stich unauthorized reinsurance allowed: 
ASSETS AND LIABILITIES 
SEPTEMBER 30, 1926 
Ledger Assets 





Book value of bonds and stocks....... $1,476,858.88 
Book value of bonds (special deposit). | 24,829.22 
Eee ik MMR Crs cccurpcccruasoernnees 20.00 - 
ash in bank....... POS shy s Hpitek FU Ge 96 48 $17,674.53 
Cash in bank (special deposit........ 71,068.59 
Uncollected assessments.... $31,002.79 
Deposits and credit balances 28,109.85 2,892.94 
Temporary advances .......e.sseeeeee 1,046.73 
Reinsurance recoverable on paid losses 41,772.96 
Total ledger assets..........eeeee $1,936,158.85 
Non-Ledger Assets 
Accrued interest on bonds not in default $21,537.11 
Market value of bonds and stocks over 
Bock: GRIGG 60.2. ccdadssscwestedes 50,489.12 
Gre CNG so 55 55 ee SE a ES $2,008,185.08 
Deduct Assets Not Ad- 
mitte: 
Assessments over three 
months due ...... sae $15,051.21 
Temporary advances.... 1,046.73 $16,097.94 
WOR: ig Boscov ettnectebesetaas $1,992,087.14 


Liabilities 
Unpaid losses, gross... 


: $2,354,926.00 
Less reinsurance....... 


1,448,612.00 $906,314.00 





Estimated lost adjustment expenses.... 135,000.00 
Deposit premiums due members (bonds) 24,829.22 
Deposit premiums due members (cash) 71,068.59 
Reinsurance assessment, third quarter, 

TS oper era apace “3 64,963.18 
Reinsurance supplementary assessments, 

BOSD: Gied BIOs 6856 dice ed ecee sees 44,230.78 
Reserve for federal income taxes...... 8,000.00 
Reserve for State taxes.............. 100,000.00 

INGK. MUMMIES. sche a6 5. c:ars'e & acede «++ $1,854,405. 
Unauthorized reinsurance nee 
recoverable on paid 

ee eee a cee Sais $41,772.96 
Unauthorized reinsurance 

recoverable on unpaid 

ig NR EA. ae aa 1,448,612.00 

4 $1,490,384.96 
Less unpaid assessments 
(see above).......... 109,193.96 1,381,191.00 
Gross liabilities ....... We ticcte of as 8 
Contingent liability assessable against a 
MOMS s23cicckbees Seelavaesicsad 743,509.63 


$1,992,087.14 


Assets 

Bonps aNpD Stocxs.—Attached to this report 
is a schedule showing the bonds and stocks 
owned by the assoication on September 30, 
1926. In addition thereto, the association holds 
as a guaranty deposit $24,500.00 par value of 
U. S. A. Second Liberty Loan bonds. These 
bonds are reported separately from the associa- 
tion’s regular investments and a corresponding 
liability is carried for same. 

All of the bonds and stocks owned or held as 
a deposit were accounted for or examined on 
January 10, 1927, at the vaults of the Bankers 
Trust Company of New York, which acts as 
Custodian for the association. 

The association meets the requirements of 
Paragraph g of Section 16 of the Insurance 
Law by having investments of at least $200,- 
000.00 in securities of the character described 
in paragraph one of such section. 

The excess of the aggregate market value of 
bonds and stocks over book value amounting to 
$50,489.12 has been allowed as a non-ledger as- 
set. 

In making its investments it has been the 
Practice of the association to segregate such in- 
vestments according to insurance years. In the 





course of paying claims which develop appli- 
cable to the respective insurance years, it be- 
comes necessary to liquidate portions of its in- 
vestments from time to time. Upon many oc- 
casions it is advisable not to actually sell the 
securities held for a particular insurance year 
and in such cases the securities are transferred 
to another year at the prevailing market price. 
This creates a profit or loss for the original in- 
surance year and it is so recorded on the books 
of the association. However, since the state- 
ments submitted to the Insurance Department 
are on the basis of the original book value, an 
adjustment of $53,284.52 has been made in this 
report. 

CasH In Banx.—The following is a list of 
the bank balances as shown by the ledger and 
cash books as of September 30, 1926: 


Bankers Trust Company, N. Y. C...... $240,572.05 
Grace National Bank, N. Y. C.......... 77,102.48 


$317,674.53 





Bankers Trust Company, N. Y. 


(special a/c) ..... se teevevubeed eo 71,068.59 


$388,743.12 


Liabilities 

Unpaw Losses.—The liability for unpaid 
losses was established from the loss register and 
supporting files and claim papers. All notices 
of losses, disasters, accidents, and~ possible 
claim are entered in the association loss register. 
An examination of more than a hundred claims 
disclosed that the estimates carried in the as- 
sociation’s loss register are as accurate as can 
be reasonably determined from all the informa- 
tion available and are revised from time to time. 

There is given below a recapitulation of the 
unpaid losses, as of September 30, 1926, classi- 
fid according to insurance years. Included 
therein are losses incurred prior to September 
30, 1926 but reported between that date and the 
first week in January, 1927. The additional re- 
serve of $60,000.00 is intended to cover unknown 
losses for which the association may be liable 
as of September 30, 1926. 

It will be understood that this amount of 
$60,000 is estimated on the net basis and after 
three months of subsequent losses have been 
included in the reported losses. As of the close 
of a statement period without the benefit of 
such subsequent information the company 
should add a reserve of at least 10 per cent of 
its net outstanding losses for losses incurred 
but unreported: 


OvurtsTanpING Losses, SEPTEMBER 30, 1926 





Insurance Gross Reinsurance 

Years Losses Recoverable Net 
iS Ferrers $50,426 $25,213 $25,213 
BO cians ss 184,590 92,295 92,295 
SR cc cacitas 299,200 149,600 149,600 
FO c's Sarees 42,620 21,310 21,310 
ROG) Ki wie 432,490 216,245 216,245 
J Se 141,003 70,501 70,802 
De 374,249 295,687 78,562 
ere 485,811 364,358 121,453 
WOMGs ow ecu 284,537 213,403 71,134 
$2,294,926 $1,448,512 $846,314 
Losses incurred but unreported (estimated). 60,000 
DE Eve til ened «nent abuse dad tabs $906,314 


Loss ADJUSTMENT ExpEeNseES.—In its annual 
statement the assoication has always included 
loss adjustment expenses paid with losses paid. 


A separation of this item indicates an average — 


2I 


ratio of adjustment expenses to losses paid of 
about 20 per cent. A large number of the 
claims handled by the association are for per- 
sonal injury and require investigation and legal 
fees. Although the association is not liable for 
that portion of a claim not exceeding a speci- 
fied deductible franchise, it is nevertheless obli- 
gated to defend all claims covered in the by- 
laws. 

A reserve of $135,000.00 has been included in 
this report and estimated to be sufficient to pro- 
vide for the expenses of investigation and ad- 
justment of losses and claims unpaid as of 
September 30, 1926. 

Unparn REINSURANCE ASSESSMENTS.—As- 
sessments due from members are levied in quar- 
terly instalments and in a like manner assess- 
ments payable for reinsurance become due in 
quarterly instalments. As of September 30, 
1926, the third quarterly assessment against 
members had been levied and charged through 
the books, but the third quarterly instalment, 
due for reinsurance amounting to $64,963.18, 
was not paid until after September 30, 1926, 
and consequently a liability is set up for this 
amount. 

As referred to previously in this report the 
association may be subject to supplementary 
reinsurance assessments for the years prior to 
1924. In January, 1927, a supplementary rein- 
surance assessment of $46,393.24 was paid for 
the insurance year 1923 less a return assessment 
of $2,162.46 for the insurance year 1922, The 
net amount $44,230.78 is also carried as a lia- 
bility in this report. 

RESERVES FOR TAXES—The item of $8,000.00 
is estimated to provide for the association’s 
liability for Federal income taxes. 

The reserve of $100,000.00 is intended to 
cover possible taxes payable to the State of 
New York. The association had never paid 
taxes on premiums or assessments in the blief 
that it is not subject to tax under Section 187 
of the Tax Law. This matter has been under 
consideration by the State Tax Commission. 
Pending final decision a reserve of $100,000.00 
has been included in this report without preju- 
dice to the interests of the association. 


Annual Statement 

In rendering its annual statement to the In- 
surance Department the association has not re- 
ported its unpaid losses in the manner required 
by the annual statement blank. It has been the 
practice of the association to insert as its paid 
loss liability the balance remaining after deduct- 
ing other liabilities and the reserve account 
from the total assets. 

The statements thus submitted are of no value 
since they do not show the true condition of the 
association. Future reports to this Insurance 
Department should not include the reserve 
account as a liability but should contain a true 
statement of its unpaid losses and reinsurance 
recoverable. The difference between its assets 
and liabilities should be reported on line 36, 
page 5 of the annual statement and on line 40 
page 1 of the quarterly statement. 

Respectfully submitted, 
Josep F. Coins, 
Examiner. 
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WAIVER 


Morgan vs. Home Insurance Company 
Court of Appeals of Kentucky 
288 Southwestern 321 


Company’s retention of a premium note 
and the unconditional demand for payment 
may waive the stipulation in the policy that 
the insurer was not to be liable for loss 
while the note for the premium is unpaid. 

The policy, which is the subject of this liti- 
gation, was issued for a term of five years, 
payable in advance in annual instalments, the 
first instalment being paid at the time the policy 
was issued. Subsequent instalments became 
due on October 1 of each succeeding year. The 
instalment due on October 1, 1923, was paid but 
the one falling due on October 1, 1924, was un- 
paid, the property being destroyed by fire on 
November 4, 1924. 

The premium notes stipulated that “in case 
any one of the instalments herein named was 
not to be paid at maturity * * * this com- 
pany shall not be liable for loss during such 
default, and the said policy shall lapse until 
payment is made to this company at the Farm 
Department at Chicago.” 

The policy further provided: ‘That this 
company shall not be liable for any loss or dam- 
age that may occur to the property herein men- 
tioned while any instalment of the instalment 
note given for the premium upon this policy 
remains past due and unpaid. * * * The 
company may collect by suit or otherwise any 
past-due notes or instalments thereof, and the 
receipt from the said Chicago office of the com- 
pany for the payment of the past-due notes or 
instalments must be received by the insured 
before there can be a revival of the policy, such 
revival to begin from the time of said pay- 
ments, and in no case to carry the insurance 
beyond the end of the original term of its 
policy.” 

The evidence shows that no communications 
passed between the parties prior to the fire, and 
the only witness introduced was the husband 
of the insured, who testified that the soliciting 
agent called upon him one day and asked him 
whether the insurance was paid, to which ques- 
tion the husband answered that all insurance 
was paid up until the first of December. The 
agent thereupon informed him that the money 
was due on the first of October, and when they 
looked up the policy they found that date to be 
the correct one. The husband of the insured 
offered to give the agent a check for the money, 
and did so the following day. A few days later 
notice of cancellation was received from the 
company, and the husband testified that he had 
been in the habit of sending the checks when 
he received notice, and as he carried a great 
number of policies, he also depended upon the 
company to give him notice when the insurance 
money was due. The evidence further showed 
that the instalment notes were kept in Chicago 


by the company, and were not returned to the 
insured until after cancellation, at which time 
they also returned the check he had given the 
soliciting agent. : 

The court, in discussing the situation, said: 
“The validity of the stipulation for the policy 
to lapse during the period of default in payment 
of premium note is not questioned. In this 
State the rule that such stipulation may be 
waived by the insurer’s retention of the note 
and making an unconditional demand for pay- 
ment is equally well settled. New England 
Mut. Life Insurance Co. v. Springate, 129 Ky. 
628, 112 S. W. 681, 113 S. W. 824, 19 L. R. A. 
(N. S.) 227; Union Central Life Ins. v. Duvall, 
46 S. W. 518, 20 Ky. Law Rep. 441; Limerick 
v. Home Ins. Co., 150 Ky. 827, 150 S.. W. 978, 
44 L. R. A. (N. S.) 371; Moreland v. Union 
Central Life Ins. Co., 104 Ky. 129, 46 S. W. 
516, 20 Ky. Law Rep. 432; Walls v. Home Ins. 
Co. of New York, 114 Ky. 611, 71 S. W. 650, 
24 Ky. Law Rep. 1452, 102 Am. St. Rep. 2098; 
Moore v. Continental Ins. Co. 107 Ky. 273, 53 
S. W. 652, 21 Ky. Law Rep. 977. Also while 
there is strong authority to the effect that to 
constitute a waiver of the forfeiture pro- 
visions an election by the insured must embrace 
the elements of an estoppel, such is not the rule 
in this jurisdiction, as it has been held in 
several cases that where a notice making an 
unconditional demand for the payment of the 
past-due premium note is mailed before loss, 
but is not received before the death of the in- 
sured on a life policy or the destruction of the 
property covered by a fire policy, such demand 
constitutes a waiver. See Springate, Duvall and 
Limerick cases, supra. The rule is thus stated 
in the Springate case and cited with approval 
in the Limerick case: 

“Tt is not material that the letter was not 
received or read by the insured. The case does 
not turn on his conduct, but on the election of 
the company to treat the policy as forfeited.’ 

* *° * “As we have seen, ordinarily such 
election is established by proof of retention of 
the premium note accompanied by an uncondi- 
tional demand for payment, though no doubt it 
may be shown by other competent evidence. 

“Here the company retained the premium 
note during the period of default but made no 
demand for payment. After the fire the agent 
informed appellant’s husband that he had re- 
ceived the note or notice for collection, but not 
saying when. It rather appears to have been a 
notice, as the evidence shows that the note was 
then in Chicago. The agent received a check 
for the premium and mailed it to Chicago for 
action by the company, which promptly re- 
turned the check and canceled tnote. All of 
this was consistent with the theory that the note 
was not being held as a subsisting demand to 
be paid at all events, but was merely being re- 
tained to give plaintiff an opportunity for re- 
instating the policy.” 
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WHAT THE RECENT CASES HOLD 

Where the insured leased a portion of the 
premises covered by a policy of fire insurance, 
and the leased portion was used for a purpose 
which would increase the hazard, the policy is 
not avoided thereby if the insured had no 
knowledge of the use to what the leased prem- 
ises were to be put. (Colker vs. Connecticut 
Fire ns. Co., Court of Appeals of Kentucky, 
Feb. 4, 1927.) 





Where an agent, subsequent to his discharge, 
by endorsement, consents to an assignment of 
a fire policy, and the new owner of the prop- 
erty was not notified of the termination of the 
agency, the company is bound by the endorse- 
ment, because the new owner was entitled to 
notice. Furthermore, he was entitled to no- 
tice even though he had no prior knowledge of 
the agency. (Globe & Rutgers Fire Ins. Co, 
vs. Porter, Court of Appeals of Kentucky, Feb. 





A fire policy covering growing cane sugar, 
to which is attached a typewritten rider provid- 
ing for a specified method for determining loss, 
on the basis of cost of production, is a valued 
policy. (Tinguaro Sugar Co. vs. Knicker- 
bocker Ins. Co. of New York, District Court 
for the Southern District of New York, 16 
Federal Reporter [2d] 127.) 





An inventory of the articles burned may be 
used by a witness for the purpose of refreshing 
his recollection as tu the articles burned and 
their value, in an action on a fire policy to 
recover for household goods destroyed by fire. 
(Rigdon vs. Farmers Alliance Ins. Co., Su- 
preme Court of Kansas, 251 Pacific Rep. 631.) 





A tenant occupying a building is not the 
owner’s agent so as to hold the owner liable 
for the negligence of the tenant in failing to 
extinguish the fire. (Davis vs. Henry Clay 
Fire Ins. Co., Court of Appeals of Kentucky, 
288 Southwestern Reporter 674.) 





Claim of ownership is deemed sole and un- 
conditional where the insured is in possession 
and has use of the property covered, claiming 
full title under a bill of sale and the court is 
not disposed to pass on the validity of his title. 
(Singer vs. Home Ins. Co. of America, Su- 
preme Court of New Jersey, 135 Atlantic Re- 
porter 274.) 





Conditional or sole ownership, however, does 
not exist where a tenant by the entirety takes 
out a fire policy in his own name, without dis- 
closing his wife’s interest in the property and 
this is so even though the company failed to 
inquire as to the insured’s interest. (Commer- 
cial Mutual Fire vs. Crawford, 219 New York 
Supplement 103.) 
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Insurance Stocks 





INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 
firmation 

The following quotations, as of March 21, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecTATOR will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Alliance Fire 


Wheeler & Co., PMila............. 59 51 
Agricultural Ins, Co. 

Arthur Atkins & Co., N. Y........ 260 275 
American Alliance 

Curtis & Sanger, xf | SA er 315 322 

GisK inlay @So., N.Y... 8... 315 322 
American Ins. of Peverk 

Arthur Atkins & Co., N. V........ 22 24 
American Surety 

Lewis & Co., Hartford............ 223 228 
Camden Fire 

Arthur Atkins & Co., N. Y........ 12% 19 

Toe. ER, Were WR, We Mc soos 18 19 
Carolina Insurance 

Arthur Atkins & Co., ‘ EP 36 38 

J. K. Rice, J¢., & Co, N.V......: 36 38 
City of New "York 

Arthur Atkins & . a eee eee 295 

McKinley & Co., LS Tape 300 
Continental Ins. gs 

Arthur Atkins & Co.,N. V........ 138 140 

Lewis & Co., Magick... 139 141 

oi me, weet, Ft.; ee CO., N.Y... 137 139 
Federal Insurance 

Curtis & Sanger, N. Y............ 550 ‘ 
Federal Union Life 

A. & J. Frank Co., Cincinnati...... 24 30 
Fidelity and Casualty 

Arthur Atkins & Co,,N. Y........ 155 161 


*Fidelity Phenix 


Lewis & Co., Hereford. See tee 94 97 

Arthur Atkins & Co, N.V........ 94144 96% 

J. K. Rice, Ji., & Co. oes 94 96 
Fidelity and Deposit 

McKinley & Co., : PAAR Se 178 182 
Fire Association of Philadelphia 

Wheeler & Co., Phila. ...: 2606200. 51 52 
Firemens Ins. Co. of Newark 

Arthur Atkins & Co., N. Y........ 218 223 
Franklin Fire 

ie. mee, 8, & CoN. Vis... 215 220 

Wheeler & i PROMO. cde cece 215 225 
Glens Falls 

Arthur Atkins & Co., N. V........ 42 44 

Lewis & Co., Hartford............ 414% 43 
Globe & Rutgers 

Lewis & Co., Hartford............ 1500 1525 
Great American 

Arthur Atkins & Co., N. Y........ 308 312 

7, mace at, a Co. OY, i... 0 . 310 313 
Hanover Fire, rights 

McKinley & 2 | ee ees 45 47 
Hanover Fire 

Lewis & Co., 7. poe deoy ets 6 230 

McKinley & SS ab eee 230 
Harmonia Insurance Ne ew Stock) 

J. &. Ries 32., & Co, - We Vs osics0s 40 45 
Home Insurance 

Arthur Atkins & Co., N.V........ 395 400 

Lewis & Co., Hartford eri aan we Sate 394 400 

J. K. Rice, Jr., MC ARG. So 3:0 395 398 
Homestead 

J: &. Mace, Ft; & Co. N.Y... os. 27 29 
Importers and Exporters 

urtis & Sanger, N. Y............ 70 75 

International Co. of St. Louis, Pfd. 

A. & J. Frank Co., Cincinnati... .. ; 21% 3 
Inter-Southern Life 

A. & J, Frank & Co., Cincinnati.... 244 3 
Insurance Co. of North America 

Lewis & Co., Hartford............ 541% 5514 

Wheeler & Cs: |, OS. eee 55 554 


Insurance Securities Co., Inc. 
(Union Indemnity Group) 


Gilbert Elliott & Co., N. Y........ 20 22 

Kansas City Life 
urtis & Sanger, N. V............ 925 

Maryland Casualty 

Curtis & Sanger, N.Y............ 105 110 

Lewis & Co., Hartford............ 107 109 

umbermen’s Ins, 

Wheeler & Co., Phila............. 80 85 
Metropolitan Cas. 

uotttis he. Ae eae 84 88 

issouri State Life, ex rights 

A. & J. Frank Co., Cincinnati...... 71 73 


Missouri State Life, rights 
A. 


Frank Co., Cincinnati...... 30% 

National Surety 

Arthur Atkins & Co., N. Y........ 248 

Curtis & Sanger, N. See 247 

Lewis & Co., Aertiord Mindniy hee dee 247 

McKinley & fs aes 248 
New Jersey Fire faurance 

Arthur Atkins & Co., N. Y........ 38 
New York Cas 

Arthur ‘Atkins Lon, 87 

Lewis & Co., Hartford............ 88 
Niagara Fire 

Arthur Atkins & Co.,N.Y........ 247 

Lewis & Co., Hartford............ 248 
-F National Life 

A. & J. Frank & Co., Cincinnati.... 35 

Reliance Fire 

Wheeler & Co., Phila............. 21 
Stuyvesant 

Arthur Atkins & Co., N.W@........ 179 

Lewis & Co., Hartford oe eee 180 
Security of New Haven 

Arthur Atkins & Co., N. Y¥........ 94 

Lewis & Co., Hartford............ 96 
U.S. Fire 

Lewis & Co., Hartford............ 184 
U. S. Merchants and Shippers 

Curtis & Sanger, N. V............ 260 
Victory Insurance Coinpany 
Whosler & Co., Bilin): .G... 6.55... 21 
Westchester Fire 

Arthur Atkins & Co., N. V........ 42 

ce ee OS SE TNR ae ae 42 

McKinley & Co., N. Y.,.......... 42% 


HARTFORD STOCKS 
*Aetna Casualty and Surety 


Conning & Co., Hartford.......... 760 

Roy T. H. Barnes & Co., Hartford. 760 

Markham & Company............ 760 

Lewis & Co., Hartford............ 760 
Aetna Insurance (Fire) 

Conning & Co., Hartford.......... 500 

Curtis & Sanger, DU Ca. 0:00 x waved 500 


Markham & Company............ 500 

Roy T. H. Barnes & Co., Hartford. . 500 

Lewis & Co., Hartford............ 500 
*Aetna Life Stock 





Conning & fo. ares 555 
Curtis & San 555 
Markham ompany 2 ee ee 555 
Roy T. H. Barnes & ye 555 
Lewis & Co., gh ¢ 7 Pee 555 
McKinley & Co., (a eee 560 
Aetna Life (Full Paid Receipts) 
Conning & Co., Hartford.......... 555 
Markham & Company “ASAD eae 555 
Lewis & Co., Hartford............ 555 
Automobile Insurance 
Conning & Co., Hartford.......... 200 
Markham & Company............ 205 
Roy T. H. Barnes & Co., Hartford.. 210 
Lewis & Co., Hartford............ 205 
Conn, General Life 
Conning & Co., Hartford.......... 1500 
Markham & Company............ 1500 


Lewis & Co., Hartford............ 1500 
Roy T. H. Barnes & Co., Hartford.. 1500 
*Hartford Fire 


Conning & Co., Hartford.......... 498 
Markham & Company............ 495 
Roy T. H. Barnes & Co., Hartford.. 495 
Lewis & Co., Hartford. ...7....... 495 
Hartford Steam Boiler 
Conning & Co., Hartford.......... 620 
Markham & Compan ic datiers Ete: 625 
Roy T. H. Barnes & Co., Hartford. . 625 
Lewis & Co., Hartford............ 625 
National Fire 
Conning & Co., Hartford.......... 745 
Markham & Comp eS Cee 745 
Roy T. H. Barnes & Co., Hartford... 745 
Lewis & Co., Hartford............ 740 
*Phoenix Insurance 
Crete CINE T 5 5s clic cobs oads 535 
Conning & Co., Hartford.......... 533 
Markham & Co., Hartford......... 530 
Roy T. H. Barnes & Co., Hartford. . 530 
Lewis & Co., Hartford............ 530 
Travelers Insurance 
Conning & Co., Hartford.......... 1120 
Markham & Co., Hartford. . ..: Fo 
Roy T. H. Barnes & Co., Hartford... 1120 
Lewis & Co., Hartford............. 1120 


*Stock dividend. 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston. . 8} 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 15 
Boston Insurance 

Arthur Atkins & Co., N. Y........ 505 

Chas. A. Day & Co., Inc., Boston.. 505 

Lewis & Co., Hartford............ 525 

McKinley & Co., N. ¥............ 525 


Capitol Fire Ins. Co. 


23 


185 
190 


Wa 


99 
188 


Chas. A. Day & Co., Inc., Boston: 
Preferred 


bik od onhnt ate wae Gee 90 
Pass Fo cs ciel os ea cee 275 
Calumbien ational Life Ins. Co. 
Chas. A & Co., Inc., Boston. . 205 215 


Conveyancere itle Ins. Co. 
Chas, A. Day & Co., Inc., Boston. . 100 
Mass, Bond. & Ins. Co. 
Curtis & ES a rae 290 300 
Chas. A. Day & Co., Inc., Boston. . 285 300 
Mess. Title Ins., Pfd. 


Chas, A. Day & Co., Inc., Boston. . 35 45 

New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. . 340 360 
Old Colony Insurance 

Chas, A. Day & Co., Inc., Boston.. 265 
Providence Washington 

Chas. A. Day & Co., Inc., Boston.. 355 375 
Springfield La & Marine 

Chas. A. Day & Co., Ine., Boston. . 525 545 
United Life & Accident Insurance 

Chas. A. Day & Co., Inc., Boston. . 45 


—Alexander Greene & Co., Inc., of New York, 
who write ‘much automobile insurance, have gotten 
out a simplified auto rate sheet, embodying the new 
rates which became effective February 14 last. This 
is a convenient arrangement which has been found 
very useful by brokers as it contains fire, theft, lia- 
bility, property damage and collision rates and sym- 
bols for Eastern State territories. 


MANUFACTURERS 
LIABILITY INSURANCE 
COMPANY 


CAPITALIZATION 
100,000 Shares Common Stock 


Bought, Sold and Quoted 


Your inquiries will receive prompt 
attention 


KEMP & COMPANY 


50 Broad Street, New York City 
Telephones Hanover 7607-8-9 











SPECIALISTS IN 


NATIONAL SURETY CO. 
CAPITAL STOCK 


McKINLEY & COMPANY 
44 Wall Street 
New York City 


Beekman 1663 
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Recent 


Fire Company Happenings 








George A. Hass has been appointed su- 
perintendent of the Philadephia fire depart- 
ment branch for the Atna Affiliated Com- 
panies to succeed Frank O. Beitel, who re- 
cently resigned to enter the brokerage field. 
Mr. Hass for the past few years had been 
connected with the Hazlett & Morse 
Agency. 

The American Equitable Insurance Com- 
pany of New York has been licensed in 
British Columbia to write fire insurance in 
addition to present lines transacted. 





; At the annual meeting of the. American 
Founders Fire Insurance Company of Mil- 
waukee, Wis., E. A. Piepenbrink, president 
of the Insurance Federation of Wisconsin, 
and T. N. Moore, vice-president of the 
American Founders Security Company, were 
elected to the board of directors. The com- 
pany, which was organized in 1925, has 
shown a marked increase in surplus. 





Secretary R. S. Busbee of the Atlantic 
Fire Insurance Company of Raleigh, N. C., 
has been elected president of that concern. 





Henry I. Schweppe has been appointed 
manager of the Southern marine department 
at Atlanta, Ga., for the Automobile Insur- 
ance Company of Hartford, Conn., to suc- 
ceed G. L. Veith, who has resigned. 





The Insurance Department of the State 
of Texas has recently issued a certificate of 
authority to the Druggists Mutual Insurance 
Company of Algona, Iowa. 





The Fidelity-Phenix Fire Insurance Com- 
pany of New York has received authority 
from the Canadian Insurance Department 
to write earthquake insurance in addition to 
the lines for which it is already licensed. 





T. K. Pfaffin has been appointed manager 
of the Western Improved Risk Department 
of the Home Insurance Company of New 
York, N. Y. Mr. Pfaffin, who was formerly 
affiliated with the Underwriters Service As- 
sociation, succeeds Leonard Peterson, who 
has been transferred to the home office. 





The Importers and Exporters Insurance 
Company of New York, N. Y., has declared 
a 7 per cent semi-annual dividend. 





Effective March 15, all policies issued 
through automobile finance companies in 
Indiana must be standard automobile poli- 
cies on regulation forms, according to a 
recent order issued by Commissioner Clar- 


ence C. Wysong. Following the Indiana 
order, the finance company is to be jointly 
named with the insured and their interests 
in the property covered is protected by a 
regular mortgage clause. Policies are sub- 
ject to filed rates. 





All the business of the Iowa State Insur- 
ance Company of Keokuk, Iowa, in excess 
of the retention, has been reinsured in the 
United States Fire, the Concordia, the Me- 
chanics and the State of Pennsylvania, ac- 
cording to a recent examination made of this 
mutual concern by the Iowa Insurance De- 
partment. 





The Lumbermens Insurance Company of 
Philadelphia, Penna., is preparing to enter 
the State of Rhode Island under a plan 
whereby the agents instead of reporting 
through a general agency will report direct 
to the home office. The company is also 
negotiating to enter Alabama and if present 
plans mature, may point Albert J. Braeme 
as general agent. 





The National Guaranty Fire Insurance 
Company of Newark, N. J., was recently li- 
censed by the Pennsylvania Insurance De- 
partment to do business in that State. The 
company is now operating in New Jersey, 
Massachusetts, Maryland, Illinois, Tennes- 
see, Florida, Kentucky and Pennsylvania. 





The National Union Fire Insurance Com- 
pany of Pittsburgh, Penna., announces the 
appointment of Robert F. Powell to the po- 
sition of agency superintendent. In the past 
Mr. Powell has been affiliated with the 
Great American, the Frelinghuysen compa- 
nies and more recently with the Svea and 
Hudson. 





R. P. Stockham has been made assistant 
secretary of the North British and Mercan- 
tile Insurance Company of London to as- 
sist Secretary Robert Newboult. Mr. Stock- 
ham, who was formerly in charge of the 
foreign department of the United States 
branch, came to the United States from the 
home office a number of years ago. 





The Northwestern National Insurance 
Company of Milwaukee, has tended its res- 
ignation to the New York Fire Insurance 
Exchange. The company will, however, 
continue to observe specific rates and com- 
missions. 





The Pacific States Fire Insurance Com- 
pany, of Portland, Ore., has joined the Pa- 
cific Coast Automobile Underwriters Con- 
ference. 
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The Palmetto Fire Insurance Company 
and the Fidelity Fire Insurance Company, 
both of Sumter, S. C., have reinsured their 
agency business with the Automobile Ip. 
surance Company of Hartford, Conn. 





Effective March 30, L. C. Shaul will as. 
sume his new duties as assistant general 
agent in New York for the Phoenix Assur. 
ance Company of London. In order to take 
up his new post, Mr. Shaul has resigned as 
assistant secretary of the Automobile In. 
surance Company of Hartford, Conn. 





John Crawford has been made assistant 
secretary of the Republic Insurance Com. 
pany of Texas. Mr. Crawford, who recently 
was in charge of the supervision department 
of the gulf territory for the company, has 
been transferred to the home office and his 
field will be taken over by Fred Pierce of 
Luling, Texas, who will have his headquar- 
ters in Houston. 





At a meeting held on March 1, all the of- 
ficers and directors of the Rossia Insurance 
Company of America, Hartford, Conn, 
were re-elected. 





J. William Hampden Pye, comptroller of 
the Travelers Fire Insurance Company of 
Hartford, Conn., died suddenly in Phila- 
delphia on March 2. 





Alfred G. Martin has been elected presi- 
dent and director of the Underwriters Sal- 
vage Company of New York to succeed the 
late George W. Burchell. Until recently 
Mr. Martin was connected with the North- 
ern Assurance Company. 





Companies doing business in the State of 
Virginia will not be assesesd this year to 
maintain the Bureau of Insurance according 
to a recent notice sent to the companies by 
Commissioner Joseph Button. The money 
collected from last year’s assessment was 
sufficient not only to defray operating costs 
last year but also to leave a surplus with 
which to take care of this year’s expenses. 





Following the completion of a reinsur- 
ance deal, the West American Insurance 
Company of Los Angeles, Calif., will with- 
draw from Oregon and Washington. It is 
understood that the company is reorganiz- 
ing in California. 

The World Fire and Marine Insurance 
Company of Hartford, Conn., has been aw- 
thorized to write hail insurance in Canada in 
addition to the classes of business it is al- 
ready licensed to write. 
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HELD UNCONSTITUTIONAL 





Ruling on Expense of Management 
of Assessment Companies Out- 
side State 


DECISION OF OHIO SUPREME SOURT 








Four Organizations Primarily Benefited— 
Depositions by The Spectator’s 
Experts 


CotumBus, Onto, March 21.—The Supreme 
Court of Ohio on Tuesday of last week, Jield 
unconstitutional the act limiting the expense 
of management of foreign mutual assessment 
companies to 30 per cent. This applies to all 
companies not domiciled in Ohio, but imme- 
diately affects the Woodmen Accident Com- 
pany, Lincoln; Mutual Benefit Health and 
Accident Association, Omaha; Central Health 
Company, Lincoln, and the Interstate Business 
Mens Accident Association, Des Moines. The 
court decision prevents the Superintendent of 
Insurance of Ohio from canceling the licenses 
of these companies on the ground that their 
expense of management exceeded 30 per cent 
of the premium income. 

The statute under which Harry L. Conn, 
Superintendent of Insurance for Ohio sought 
to act provided that the superintendent might 
cancel the licenses of companies of this char- 
acter when the stipulated expense limitation 
was exceeded. The statute applied only to com- 
panies of other States and not to companies of 
this class in Ohio. The court declared that 
the statute was unconstitutional because it in- 
vaded the “due process” section. It also de- 
clared that the classification was an “unrea- 
sonable” one since the provisions of the law 
laid an undue burden on citizen corporations of 
other States when Ohio organizations were not 
limited. 

It will be recalled that in the preparation of 
the defense of the companies against possible 
cancellation of license under the statute now 
declared unconstitutional, depositions were 
taken, among others, from Arthur L. J. Smith, 
president, and Thomas J. V. Cullen, editor of 
the Research Bureau of Insurance of The Spec- 
tator Company, as experts in the detail and 
Practice of insurance company management. 

Their testimony tended to substantiate the de- 
fense of the companies as to the proper items 
which enter into management expenses within 
the meaning of the statute now ruled on. 


Unethical Practices 
(Concluded from page 3) 


employees of other companies without regard to the 
standards of business competition set ‘forth in the 
Code of Ethics should be permitted to do the busi- 
ness of accident and health insurance. 








The code of ethics, waiting periods, instruc- 
tion of agents, institutional advertising and the 











problem of rating occupational hazards were the 
chief topics discussed at the meeting, which was 
presided over by W. T Grant, president of the 
Conference. In addition, an important factor 
in the meeting was the report of the commit- 
tee on uniform phraseology in policy provi- 
sions. This committee, composed of C. O. 
Pauley, Great Northern Life, chairman, and 
M. P. Cornelius, Continental Casualty, and H. 
S. Bean, Eastern Casualty, reported on the in- 
suring clause, principal sum provisions, total 
and partial accident disability provisions, con- 
finement and nonconfinement sickness provi- 
sions and exclusion or not-covered provisions. 
Following discussion of the report it was de- 
cided that the committee should be continued 
and should submit a final draft of its recom- 
mendations to the next meeting of the Con- 
ference. This would be the annual meeting 
and a strong bid was made to hold it in New 
Orleans. Toronto, Canada, was also mentioned. 

Memorials were adopted by the Conference 
on the deaths of C. H. Brackett, president of 
the Hoosier Casualty and for 25 years treas- 
urer of the Conference, and Dr. A. O. Faulk- 
ner, president of the Woodmen Accident. An 
amendent to the by-laws was adopted whereby 
vacancies in the offices of president, first vice- 
president, second vice-president and chairman 
of the executive committee shall be filled by 
progressive advancement. A vacancy in the 
office of secretary will be filled by appoint- 
ment by the Conference president. The office 
of treasurer is also combined with that of 
executive secretary. Harold R. Gordon is 
executive secretary of the Conference. 

The Bankers Health and Accident, Houston; 
Liberty Life, Topeka; Indiana Travelers As- 
surance, Indianapolis, and American Income, 
Indianapolis, were admitted to membership. 
The Midland Mutual, Fort Scott; Midland Cas- 
ualty, Milwaukee, and Kansas Central Indem- 
nity, Hutchinson, withdrew from the Confer- 
ence because their business has been reinsured, 
and the United Insurance Company of Lincoln 
resigned. 


H. G. Royer, Great Northern Life, brought 
up the question of holding but one meeting a 
year and the desirability of this was referred 
for study to a committee composed of G. R. 
Kendall, Washington Fidelity National; W. W. 
Powell, Southern Surety; H. S. Bean, East- 
ern Casualty; Ted M. Simmons, Pan-American 
Life, and W. C. Cartinhour, Provident Life: & 
Accident. The report on this subject will be 
made to the annual meeting in the fall. 

The Conference banquet was held Tuesday 
night with J. V. Barry, fourth vice-president 
of the Metropolitan Life, and J. Adam Bede as 
speakers. Claris Adams, secretary of the 


American Life Convention, who was to have 
spoken at the banquet, could not be present at 
that time, but spoke Wednesday morning in- 
stead. 
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INSTITUTIONAL 
ADVERTISING 





Advantages of Co-operation Explained 
by R. W. Faulkner 





UNIFIED PLAN NEEDED 





Link Between Publicity and Sales Effort 
Is Very Close Says Speaker 

That insurance needs a unified plan of ad- 
vertising which is an integral part of the sell- 
ing program was the statement made by R. W. 
Faulkner, publicity director of the Woodmen 
Accident Company, Lincoln, in his address be- 
fore the meeting of the Health and Accident 
Underwriters Conference at the Palmer House, 
Chicago, last week. 

“The greatest need of the insurance profes- 
sion to-day is a new awareness on the part of 
insurance men that we are dealing not with a 
commodity but rather with the destinies of 
living, breathing people like ourselves, and an 
understanding of the further implication that 
wherever life is touched the uncharted depths 
of human emotion must be considered,” said 
the speaker. Advertising meshes into the 
wheels of insurance selling at this point, de- 
clared Mr. Faulkner, and the need for public 
understanding of the message and mission of 
insurance is so pressing that it cannot longer 
go unheeded without danger to the foundation 
on which the business is built. 

Insurance companies must advertise, main- 
tained the speaker, and they should forego the 
idea of competition among themselves and be- 
gin to look upon their business as a separate 
entity which must present a united front 
against the advertising campaigns of other in- 
dustries if insurance is to get its fair share 
of the consumer’s dollar. 


STEWART LEITCH APPOINTED 
Becomes Agency Supervisor for Standard 
Accident 
Stewart Leitch has been appointed agency 
supervisor for the Standard Accident Insurance 
Company of Detroit, which title he will share 
with C. L. Ridley Nichol. Mr. Leitch is well 
known to the insurance fraternity, having been 
superintendent of agencies for the Royal and 
Eagle Indemnity companies for six years. He 
has been in the casualty and surety business for 
eighteen years and therefore has had a wide 
experience in the problems of the agents in the 
field. A year ago he resigned from the Royal 
and Eagle to enter the general agency business 

in Philadelphia. 

Prior to his connection with the Royal he 
was manager of the bonding, burglary and 
liability departments of the Canadian head office 
of the Ocean Accident & Guarantee Company 
in Toronto. 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,257,284 
NN RES SE oe See 1,500,000 
nh 555 ee 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. : 


We Solicit and Write: 
Surety and Fidelity Bonds 
gP Accident and Health 
Plate Glass 

Workmen’s Compensation 
_Employer’s and General Liability _ 
Burglary andAutomobile Insurance 

Credit Insurance 


Let the Southern Serve You 












Boston Association of Claim Executives 
Holds First Meeting 

Having in mind that the character and con- 
duct of loss adjusting clearly reflects the stand- 
ards of the insurance business, an organization 
has been formed in Boston for adjusters who 
will handle claims arising under the compul- 
sory automobile law. One of the chief aims 
of the association, the name of which is, The 
Boston Association of Claim Executives, is to 
demonstrate that private insurance companies 
should be the administrators of the business. 

The association held its first meeting recently 
at the University Club, Boston, at which the 
president, J. Frank Scannell of the Federal 
Mutual Liability, gave an interesting address, 
and Wesley E. Monk, Commissioner of In- 
surance, also spoke. 

Other officers of the association, all of whom 
are connected with the Boston offices of com- 
panies which are members of the Massachu- 
setts Automobile Rating and Accident Preven- 
tion Bureau are: Vice-president, Martin Hines 
(Travelers) ; secretary, John J. Hartnett (U. 
S. F. & G.), and treasurer, Thomas H. Calhoun 
(Royal Indemnity). Percy Linscott (Employ- 
ers Liability) heads the executive committee- 


Fort Wayne Mercantile Reinsures With 
Great Northern Life 
INDIANAPOLIS, IND., March 17.—A contract 
is being negotiated by which policyholders of 
the Fort Wayne (Ind.) Mercantile Accident 
Association will be reinsured by the Great 
Northern Life Insurance Company, Chicago. 






























DISTRICT MANAGERS WANTED 


OPEN TERRITORY IN 34 STATES 
LIBERAL COMMISSIONS 
MODERN POLICY FORMS 


UNEQUALLED CLAIMS PAYING RECORD 


(63% of Total Premium Income Paid to Policyholders in Claims) 


Special Policy Forms for Business Women 
Unusual Home Office Cooperation 
Oldest Organization of Its Kind in America 
Nineteen Years Under Same Management 
WRITE FO 
ROBERT A. BROWN 


GENERAL FIELD MANAGER 


INTERSTATE BUSINESS MEN’S ACCIDENT ASSN. 


ERNEST W. BROWN, Sec’y-Treas. 


DES MOINES, IOWA 


















The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


“The Service That Satisfies’"—what is 
it? Read on and you may get an idea. 


“Wise Men Seek Wise Counsel’ —what 
does that mean? It means the agent of 
The Employers’ Group is in a position 
to act as a wise counsellor on insurance 
matters. 


As a wise insurance counsellor the agent 
of The Employers’ Group can conscien- 
tiously recommend doing business with 
a group of companies whose efforts to 
give “The Service That Satisfies’’ are 
appreciated, as is evidenced by letters 
from which the following quotations 
are typical: 


“Your action is liberal and goes 
far to explain why The Employers’ 
hold their clients in the face of the 
very strenuous present-day com- 
petition.” 


“Assuring you of my appreciation 
for the way in which this matter 
was handled and of my intention 
to say a good word for your com- 
pany whenever the occasion is 
presented Petes 


eye together with my 
thanks for your good service. 
This is what keeps my business in 
The Employers’ when I am con- 
nected with another company.” 


Think it over! 
SSSSEESS__—[———— eS 
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The Agent as an Advertiser 


How to Prepare a “Menu” That Will Attract Prospects 
to Your Insurance “Dining Table” 


By RatpH WILLIAM SMILEY 


Of the Metropolitan Casualty Insurance Company, New York 


“The problem of the advertising man,” one of 
them once remarked, “is to make new things seem 
familiar, and familiar things seem new.” 


If we apply the above statement to local ad- 
vertising, aS set in motion by the local insur- 
ance agent, it may- serve as a good spring-board 
for a plunge into what is a sizable subject. 

If the word “advertising” fitted conveniently 
into the rhythm of the popular song of a few 
years ago, “Smiles,” it would be no trick at 
all to compose a fitting parody on the various 
kinds of advertising put out by local agents and 
the results produced. One agent tries adver- 
tising and is “all for it.” Another experiments 
a little and decides that he is “all agin it.” 
Agent A favors one particular form of adver- 
tising and is willing to let most other forms go 
into the discard. Agent B has as his pet aver- 
sion the special kind of advertising favored by 
A—wouldn’t use it on a bet—but is open to 
reason on most other forms. Which merely 
means that George Ade’s modernized version, 
“What is one man’s poison ivy is another man’s 
lettuce,” applies as aptly here as elsewhere. 


Your Own CASE 


Consider your own case (we've all been 
there) when you decide to treat yourself to a 
good dinner and proceed to seek out a restau- 
rant or hotel where the menu is as large as the 
page you are now reading—and with about as 
much printed matter on it. Unless you’re thor- 
oughly experienced in selecting from such an 
a la carte profusion, the “let-me-see” process 
will occupy several minutes. The main head- 
ings on the card—Soups, Fish, Entrees, Vege- 
tables, Desserts, etc—help you to narrow down 
the difficult matter of choice. When the waiter 
walks away with a “very well, sir,” you feel a 
distinct sense of relief. The troublesome, 
though important, matter of selection is out of 
the way and you can settle back in comfortable 
anticipation of having each course set before 
you in orderly sequence. 

The agent’s problem in making up an adver- 
tising program and going through with it may 
well be compared to the process we have been 
considering. Advertising made available for 
the use of local agents has taken so many forms 
that a “menu” containing them all presents a 
dificult problem in what to choose. For the 
same reason that even a man with a capacious 
stomach and husky appetite can’t check but a 
few of the items on a well-filled menu card, 
even an agent with a substantial business can’t 
use but a part of the advertising aids which 
are so persuasively presented to him. Proper 
selection and proper sequence are essential. He 
must consider the appetite of his prospects, their 
Capacity—and his own. He is doing the select- 
ing, and consequently must see that the meal is 
Well balanced. He is serving a succession of 
Meals, so he must vary the selection from day 





to day, and from season to season, and still 
maintain the balance. 


An ADVERTISING MENU 
Suppose we consider some main headings 
(we'll explain them later) for an advertising 
menu and see where the experiment will lead 
us. For example: 


Confidence. Attention. 
Competition. Interest. 
Good Will. Education. 
Reminders. 


In a broad sense, every form of advertising 
which a local agent may use is intended to at- 
tract the attention of the insurance buyers of 





This is the second of a series of sales 
articles for insurance agents and brokers 
which is being written by Mr. Smiley 
exclusively for Tue Specrator. As 
publicity director of the Metropolitan 
Casualty, Mr. Smiley is the producer of 
“Metro-Surance,’ the company’s house 
organ, which has been aitracting the at- 
tention of field men throughout the coun- 
try because of its attractive appearance 
and helpful contents. Companies and 
general agents interested in using this 
article (or the whole series), for the 
benefit of field men, should write to THE 
Spectator. Jf enough applications are 
made, the articles will be reprinted in 
leaflet form.—Enitor’s Note. 











his locality. Attention, although the all-im- 
portant first step in a sale, is only a first step. 
It is like the preliminary oyster or soup course 
—good in itself, but not a meal in itself. Win- 
dow trims, billboard displays, blotters, calen- 
dars, etc., all have attention value for the local 
agent—but unless they are followed by more 
solid and filling forms of advertising, the re- 
sults won’t justify the cost. Under the same 
heading of “Attention,” may be placed sales 
letters, with or without enclosures, which are 
intended to “pave the way” to personal inter- 
views. Unless the letters are followed up with 
personal calls, there won't be any more traffic 
over this highway than over the thoroughfares 
in the lower regions which are said to be paved 
with good intentions—perhaps not as much. 
The writer's observation has been that the 
paved road made by sales letters is a one-way 
street. 


Tue Fisn Course 
“Interest,” generally conceded to be the sec- 
ond stage of a sale, may be considered as the 
second course on our advertising menu. In con- 


29 


sidering forms of advertising which might fall 
under this heading, let’s get away from the 
purely sales significance of the word. As ex- 
plained by the over-earnest insurance solicitor, 
insurance isn’t usually a subject which interests 
the prospect very keenly. One reason is because 
the appeal is largely through the ear, which 
useful organ is likely to be badly overworked 
in the course of a business day. Despite the 
look of courteous attention on the prospect’s 
face, the agent’s words may be merely “a lot 
of static.” The prospect’s real mental energies 
are somewhere else at the time, and although 
Mr. Agent’s words rough up the thinking pro- 
cess somewhat, they don’t upset it. He can 
“think through” just as he can “listen through.” 


“APPETIZING” APPEALS 

An appeal to the eye—or a succession of such 
appeals—will often arouse and develop interest 
where word-of-mouth attempts fail dismally. 
For instance, friends of yours may have tried 
valiantly, but unsuccessfully, to talk you into 
believing you would enjoy a radio, or to per- 
suade you to purchase a certain make of auto- 
mobile. As they became more importunate, you 
strengthened your resistance; but after looking 
at radio magazine advertising through the 
smoke of your favorite brand of cigar after a 
dinner at home, you begin to experience a 
change of heart. Then, too, you have been 
giving an occasional glance at the radio pro- 
grams for some time back. The result is that 
very soon thereafter you “kick in” for a fully- 
equipped radio—one of the brands you’ve seen 
advertised. In much the same way, the partic- 
ularly attractive exhibit at the auto show of the 
car your friends couldn’t persuade you to buy 
led you into casual conversation with an at- 
tentive salesman Next, a demonstration— 
arranged before you had time’to realize it. A 
few nights later you found yourself easing the 
new car into your garage. 

Type, pictures, window displays, advertising 
folders, and many. other advertising aids can 
often produce a more favorable cumulative 
effect on your prospect than you could produce 
by a succession of talks. When your prospect 
reads, looks, or observes, his resistance is dowh. 
The effect will often be to get him to the 
point of “selling himself.” Then when you 
come along at the right time, most of his antag- 
onism or indifference has been replaced by in- 
terest. In other words, the “sales resistance” 
which is so eloquently enlarged upon at sales 
conferences has largely melted away—and ad- 
vertising has been responsible for the melting 
process. 


Tue Meat Course 
When we come to the heading “Education” in 
our advertising menu, we’re down to the meat 
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course. If a local agent’s advertising is to be 
a real selling force, it must, to a considerable 
extent, do what he himself has to do every day 
—educate. To illustrate with a form of cov- 
erage now ready for its yearly exploitation, 
take automobile insurance. Even in these sup- 
posedly enlightened days, the car owner who is 
well informed on the features of automobile 
construction itself which make for his physical 
comfort and safety—-balloon tires, shock ab- 
sorbers, four-wheel brakes, and so on—is likely 
to have a very incomplete and inexact idea of 
the things to look for in automobile insurance 
which will make for his peace of mind and 
financial safety. He is apt to confuse the 
functions of collision and property damage cov- 
erages. He is likely to believe that fire and 
theft protection is of greater value to hir: than 
is liability insurance. The less he knows about 
what should be in his policy, the less his inter- 
est when the agent comes around to discuss the 
matter, and vice versa. Clarify his ideas and 
you stimulate his interest. Stimulate interest 
and you stimulate sales. 

Diagrams, pictures, simply-worded explana- 
tions in non-technical terms—all these devices 
have been used to “sell” the public on the 
merits of four-wheel brakes, shock absorbers 
and many other accessories and improvements 
which haye attended the growth of the automo- 
bile industry. Figure out for yourself what a 
tedious and inefficient process it would have 
been if the introduction of such devices had 
been made a word-of-mouth process on the part 
of salesmen. The task, attempted in that way, 
would probably have been impossible. Adver- 
tising, however, made it comparatively simple 
and easy of accomplishment. 


EpucaTion NECESSARY 
Education in any field is not an overnight 
affair. It’s a process of acquiring a few ideas 
here, a few more there, some in this way, some 
in another way—and then making all such data 
a part of one’s equipment, something upon which 
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decisions are based. Sales letters, combined 
with advertising enclosures, can be used effec- 
tively and at little cost by any agent as part of 
an educational campaign. The ultimate effect 
of such regular circularizing will be to create 
the impression that the agent has a fund of 
practical information about the kind or kinds 
of insurance which he is selling. Buyers of in- 
surance who receive such letters will have 
practical reminders of the agent’s willingness 
and ability to serve. This brings us to the 
next main heading, “Confidence.” 


A Few Siwe DisHEs 

Closely related to various forms of adver- 
tising which are largely educational in char- 
acter are the advertising activities which help 
to inspire public confidence in the stability of 
the local agency itself, the ability of the in- 
dividual or individuals comprising the agency, 
and the dependability of the insurance company 
or companies represented. It is elementary ad- 
vertising psychology that confidence and 
familiarity are closely related. The buying 
public has more confidence in nationally adver- 
tised articles than in those which are obscure 
or comparatively unknown. Before me, as I 
write, is a packet of paper matches. It is deco- 
rated with the friendly face of a dog. Just 
below the picture are the words, “good—mild.” 
Above the picture (you know without my tell- 
ing you) is the trade name, “Barking Dog.” 
To complete the explanation by mentioning the 
product to which that trade name applies would 
be to insult your intelligence. Within a very 
short space of time the product has entered a 
field in which competition was keen and has 
won public confidence and country-wide sales 
because the public has been made familiar with 
it. You'll see the dog around everywhere for 
some time to come because his job is to keep 
“Barking Dog” in the public consciousness. 

The agent who would win and hold public 
confidence under present-day conditions can’t 
crawl into his kennel or curl up peacefully be- 
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fore the fire. He’s got to do a little bark; 
—and advertising, like the radio, will allow hin 
to bark in many places at once. Part of these 
barks may be up the wrong tree, but the sum 
total of resulting business will make the adver. 
tising profitable. 

With the tremendous strides which invention 
has made in the field of communication, th 
agent who relies solely or largely on word-of- 
mouth methods need not be surprised if som 
more enterprising and aggressive competitor, 
by making his personality, his business and his 
service facilities more familiar to the publ 
through the utilization of advertising media, 
succeeds in establishing a basis of confidence 
upon which he can build a rapidly-growing 
business. 


Prosperity attracts patronage. You pick the 
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Agents Call It 
Their Company 


A GOOD WORKMAN 
NEEDS GOOD TOOLS 




















A company’s reputa- 
tion in a given com- 
munity depends in a 
great measure upon its 
agent. But, try as 
hard as he will, a 
progressive agent can- 
not make a front rank 
company out of a poor- 
ly managed organiza- 
tion. He needs some- 
thing beyond his own 
ability and enthusiasm. 


The ideal combina- 
tion is a good agent 
and a good company. 
The agent represent- 
ing this company 
works with the confi- 
dence that he has sup- 
porting him an organi- 
zation which knows 
the business and acts 
upon its knowledge. 


We are looking for 
more good agents. 
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successful banks in which to deposit your 
money, the successful corporation when you buy 
stock, the successful store when you buy mer- 
chandise. Waiving the question of whether the 
hahk, corporation, or store is successful be- 
cause it advertises or advertises because it is 
successful, you can’t escape the conclusion that 
advertised companies, advertised products and 
advertised services enjoy more public con- 
fdencée than do the unadvertised. No one is 
better able than yourself, therefore, to answer 
the question, “does it pay a local agent to ad- 
vettise ?” 


Anp Now For A LittLe SALap 
After two substantial dinner courses on 
“Education” and “Confidence,” the ‘Competi- 


tion” phase of the meal may be classified as a’ 


sott of salad. If, through the assistance of 
well-directed advertising, the local agent at- 
tracts a little more attention to himself than 
does the agerit in the next block; if by reason 
of advertising which has pep, punch, and timely 
appeal, he makes insurance seem more vital and 
more interesting; if, through the mediums of 
type and pictures, he gives his insurance-buy- 
ing public a clearer conception of what various 
policies cover and why the hazards are in need 
of being covered—if he does ail this through 
advertising, he need not fear competition. Even 
should other agents in his town decide to wage 
a competitive advertising battle, his income will 
have reached proportions that will enable him 
to retain the advantage he has gained. He can 
increase sothewhat his expenditures for the 
forms of advertising which remain to bé con- 
sidered—namely, “good will” and “reminder” 
advertising. 


BRING ON THE DESSERT 

“Good will” and “teminder”’ advertising 
might be considered as dessert coursé$ on an 
advertising menu. Under the former heading 
might be placed what were once referréd to as 
sotvenirs-and novelties, but which have come 
to be dignified by the term, “remembrance Ad- 
vettising”—metho books, calendars, thermomie- 
ters, paper weights, leather pocket cases atid 
soon. Under the last head might be placed 
blotters, outdoor bulletins, signs, car cards, win- 
dow trims, movie slides, etc. All these are valu- 
ble in proportion to the extetit to which the 
agent has established himself in his commu- 
nity. They conclude the meal rather than begin 
it, An advertising campaign largely made up 
of such formis of advertising would be open to 
the same objection as a meal consisting entirely 
of dessert dishes. Used at the right time, they 
are effective finishing touches to what has gone 
before. Once an agent has secured a profitable 
account, he can make no better investment than 
the consistent use of such advertising to re- 
mind his client, from time to time, of the fact 
that his patronage is really appreciated. Good 
will, although a non-ledger asset, has demon- 
strated its tremendous power as a_ business 
builder—which automatically justifies the in- 
telligent use of those forms of advertising 
Which help to build good will. 

This brings Ws to the coffee and ¢igars, and 


let us consider one topic, “prestige,” which 
could hardly be considered as a main division 
of the meal itself because it applies to the 
whole dinner. 

The agent sometimes asks himself this ques- 
tion: “To what extent should I advertise my- 
self, my services, the facilities of my. agency— 
and to what extent should I advertise the com- 
pany or companies I represent?” There is no 
ready-made answer to ‘such a question. In my 
opinion, however, the agent who makes but lit- 
tle use of the advertising matter placed at his 
- disposal by the company or companies he repre- 
serits because of his feeling that his name is 
whispered and the company’s name shouted on 
such advertising, is, in most cases, taking a 
view of the matter which is shortsighted and 
prejudicial to his own interests. If the company 
he represents offers liberal contracts, is finan- 
cially reliable, extends excellent service facili- 
ties to both agents and clients and has an 
enviable reputation for claim settlements, then 
the agent has as much to gain by publishing the 
fact that he has chosen the company as the 
company has to gain by publishing the fact that 
it has selected the agent. 


“We Have With Us To-nicut ——” 

Now for some after-dinner comments (one 
speaker only, because the hour is getting late) 
by Ernest Elmo Calkins, of the advertising 
agency of Calkins & Holden, New York. 
an article, “Gnats and Camels,” published in 
the January “Atlantic Monthly,” Mr. Holden 
brought out the fact that some years ago the 
$1§,000 a year salary of Dr. Eliot, then presi- 
dent of Harvard University, was contrasted 
with the $150,000 a year income of Bud Fisher, 
creator of “Mutt and Jeff.” The disparity in 
incomes, as explained by Mr. Holden, was be- 
cause : 

Bud Fisher had the advantage of a purely 
mechanical device denied to President Eliot, a 
device which multiplied him without effort on 
his part, enabling him to be in more than one 
place at the same time and to earn his salary 
in each place. His income of $150,000 did not 
come from any one newspaper, but from a 
syndicate of newspapers; that is, he was worth 
$15,000 each to ten newspapers, or, as is prob- 
ably the case, $1500 each to a hundred news- 
papers. 

Because the local agent’s problem is largely 
one of multiplying his efforts for getting at- 
tention, for educating the public, for earning 
public confidence and building good will, he may 
well consider advertising as an effective way of 


multiplying, or syndicating, his efforts. Dup- 


In~ 


lication of result, without increase of original 
effort, will extend both the range of his. in- 
fluence and the amount of his bank deposits. 
The one closing thought might be that ad- 
vertising on the local agent’s part must be a 
continued effort, must be adopted as a definité 
and permanent part of his selling program, if 
it is to be helpful or profitable. The agent 
who puts ten dollars into an advertisement and 
expects to get it back before the ink is dry 
upon the paper on which it appears, is as badly 
deceived as the farmer who would get his 
money for the season’s crops before they are 
an inch out of the ground. Or, to return to 
our original analogy, to expect a single ad- 
vertisement to pay is as foolish as to hope to 
grow fat from the effects of one dinner. 


Gains of the Security Mutual Casualty 

Excellent increases in the assets and sur- 
plus of the Security Mutual Casualty Com- 
pany, of Chicago, are shown by its annual 
statement as of December 31, 1926. During 
the past year the company added over $800,000 
to its assets, which now amount to $9,198,418. 
Its resources include $7,465,665 of bonds and 
stocks; $1,199,252 of cash, and other smaller 
items. Its unearned premium reserve is $611,- 
616 and its net special reserve for all liabilities 
is $5,804,806. After providing for these and 
other liabilities, including premium refunds de- 
clared but not paid, $42,351, there remains a 
surplus of $2,610,000, which is $100,000 greater 
than a year ago. The unabsorbed premiums 
returned to policyholders by the company now 
amount to $8,000,000. Henry W. Ives & Co., of 
New York, até underwriting managers for the 
United States, for treaty or facultative rein- 
surance and excess cover for automobile, gen- 
eral and elevator liability, workmen’s compen- 
sation, fidelity and surety and robbery, burg- 
lary, theft and larceny, personal accident and 
health, water damage, property damage, in- 
cluding liability, and self-insurers’ catastrophe 
risks. 


New York Indemnity Has Strong Organ- 
ization at Chicago 

The New York Indemnity Company has an- 
nounced the appointment of Martin H. Fox 
as assistant manager of the Chicago branch 
office in charge of casualty lines. Mr. Fox 
is favorably known to many of the Chicago 
agents and brokers and his appointment will be 
particularly pleasing to his many friends 
throughout the State of Indiana. 
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AN INNOVATION IN HEALTH & ACCIDENT INSURANCE 


A valuable addition to the Workthen’s State Compensation Laws’ Accident Protection covetitig only time and 





WORKMAN ’S HEALTH & NON-OCCUPATIONAL ACCIDENT POLICY 





Copyright Dec. 22nd, 1926, Entry: Class KXXé., No. 961297 
map A. SeurFERT, MADISON, i : 
(can easily be changed to an exclusive Non-Occupational Accident Policy without Sick Benefit 
Policy approved by State Insurance Corimissionet and endorsed by Se magnons Insurance Experts and 
Officials of the foremost Companies for it’s practical value and meeting a d 


if desired.) 


nite need. 





COPYRIGHT FOR SALE AT ONCE CHEAP 





cents. 





by editor and owtier, @ sick mati of 73 years, who likes to see his life’s last and best work on the market. 
There is more pride and moral satisfaction involvéd in this deal, than matefial interest for Dollars and 


APPLY FOR INFORMATION AND SAMPLE COPY 
Loeckbex 154, Madison, Illinois. 
Companies, writing small Policies, with Brasich Offices in Industrial Centers, preferred. 
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MILES M. DAWSON & SON 


CONSULTING 
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Woodward, Fondiller and Ryan 
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ONSULTING ACTUARY 
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Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
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HAIGHT, DAVIS & HAIGHT, Inc. 
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INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 
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CONSULTING ACTUARIES 
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E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Underwriters 
Statistical 
Bureau, Inc, 





We render complete statistical service and 
telieve you of the pressure of annual statement 
filing. 

We are also equipped to ag oe cancellation 
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where the use of tabulating pee ore or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 

















T. J. McCOMB 
CONSULTING ACTUARY 
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F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 
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CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
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L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
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BROKERS! AGENTS! 
RATE CHECKERS! 


Be sure to get at once the 


NEW 1927 


AutomobileRateChart 


And you will see at a glance on one 
side of one sheet all the following: 


List of 1,500 cities and territories 
Territorial Assignments 


List of leading automobile and 
symbols 


Commercial car classifications 

Excess limits table 

Rates for 10-20 and 5-10 public 
liability 

Rates for property damage 


30 per cent of the rates coming up in 
daily routine are fully presented. 


Price: $1.00 


Liberal Discounts on Quantity Orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Jupiter General Has Profitable Year 

During the year 1926 the Jupiter General 
Insurance Company, of Bombay, India, through 
its United States branch, made an underwrit- 


ing profit of $57,436, while its net gains from , 


investments aggregated $117,444, so that its 
total gains for the year were $174,880. Not- 
withstanding the fact that the American 
branch remitted the sum of $401,659 to its 
home office, the surplus was only diminished by 
the sum of $226,779 and now amounts to the 
substantial sum of $438,650. The resources of 
the United States branch of the Jupiter Gen- 
eral now aggregate $963,991, and its principal 
liability is the unearned premium fund of $395,- 
123. The company’s premium income in the 
United States last year exceeded $314,000, the 
bulk of its business having been fire reinsur- 
ance, the premiums for which amounted to 
$297,686. It also wrote reinsurance in lesser 
amounts of motor vehicle, earthquake, inland, 
tornado, hail, sprinkler leakage, riot and mis- 
cellaneous lines. ester, Fothergill & Har- 
tung, of 110 William street, New York, are 
the United States managers of the Jupiter 
General and also of several other fire and cas- 
ualty companies writing reinsurance in the 
United States. 


New York Department Prints Warning on 
Bail Bond Brokerage License 

The New York Insurance Department is now 
using a “sticker” for attachment to special bail 
bond brokerage licenses which makes it clear 
to the holder and to the court where the license 
is shown on demand that the person having the 
license is entitled to act as insurance broker for 
such business but not as a personal surety. The 
phraseology used was adopted principally 
through the insistence of Terence F. Cunneen, 
third deputy superintendent, and is as follows: 


The holder, ACTING AS A BROKER 
(NOT AS A BONDSMAN OR AS PRIN- 
CIPAL) is licensed to place bail bond insur- 
ance, 

James A. Bena, 

: Superintendent’ of Insurance. 
Signature | 
of Holder ' 


5 
(NOT VALID UNLESS SIGNED BY THE HOLDER) 





Connecticut Plate Glass Gets Massachu- 
setts License 

Boston, Mass., March 21.—The Connecticut 
Plate Glass Insurance Company, of Torrington, 
Conn., has been authorized to write business in 
Massachusetts, a licensed being granted by the 
Commisisoner of Insurance Wesley E. Monk on 
March 18. In addition to transacting a busi- 
hess as a plate glass insurance company, it has 
a@ special license to insure any glass in transit. 
The company has appointed Joseph E. Downey, 
40 Broad street, as its principal agent. 


Michigan State Safety Conference This 
Week 

The Michigan State Safety Conference was 

held at the Hotel Pantlind, Grand Rapids, on 

Monday and Tuesday of this week. Street 

and highway accidents, elimination of fire 


losses, school and industrial safety activities and 
similar subjects were the topics before the 
gathering. About 50 speakers addressed the 
sessions and motion picture films dealing with 
the problems of the Conference were shown. 


D. D. Johns to Handle Southern Surety 
Publicity 

Des Mornes, Ia., March 22.—Daryl D. Johns 
has been put in charge of advertising for the 
the insurance department of the Southern 
Surety Company of this city, it is announced 
by Jansen Haines, vice-president of the com- 
pany. 


Reorganization of Texas Insurance Com- 
mission 

AusTIN, Texas, March 19.—Reorganization 
of the State insurance commission as provided 
for in the bill which was approved by both 
branches of the legislature will not greatly 
affect the present department, according to J. 
C. Kirby, chief clerk. 

The bill provides for the creation of an in- 
surance commission composed of three members 
—one a life Insurance Commissioner, another 
a casualty Insurance Commissioner, and the 
third, a fire Insurance Commissioner who will 
serve without additional compensation than is 
already provided by law. 

“Under the system, the work will be more 
evenly distributed among the members of the 
commission. The greatest change that the new 
law makes is to increase the tenure of office 
from 2 years to 6 with overlapping terms,” 
Mr. Kirby said. 


Edwin L. Sullivan in New Connection 

Edwin L. Sullivan, who has been vice-presi- 
dent and advertising manager of The Insurance 
Field for the past two years, resigned on March 
15 to engage in the advertising service business. 

Mr. Sullivan was for more than five years’ 
advertising manager of the Home of New 
York. He was one of the organizers of the 
Insurance Advertising Conference and served 
as vice-president of that organization at the 
time he left New York to join The Insurance 
Field. 

Before entering the insurance business Mr. 
Sullivan had a wide experience in general ad- 
vertising, including four years as assistant ad- 
vertising manager of the Atlas Portland Ce- 
ment Company. He plans to open offices in 
New York around April 1. 


Proposal to Do Away With Virginia Insur- 
ance Department 

Ricumonp, Va., March 19.—The Virginia 
general assembly met in extra ordinary session 
on March 16, to consider governmental reforms 
proposed by Governor Harry F. Byrd. The 
bill prepared under the Governor’s direction has 
already been introduced. As touching the in- 
surance department, it recommends that this be 
consolidated with the banking department, and 
that the merged department shall be placed un- 
der the corporation department, which accord- 
ing to the bill is to succeed the present cor- 
porations commission. 
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Albany Legislation 

Avpany, N. Y., March 23.—Additional bills 
amending the insurance law have been intro- 
duced in the legislature, as follows: 

Senator Wales and Assemblyman Rogers add- 
ing new section 67-a, requiring approval of 
premium rates for motor vehicles insured or 
bonded under the highway law. 

Senator Fearon and Assemblyman Rogers, 
amending section 106, by requiring the election 
of directors of mutual life insurance corpora- 
tions bi-ennially. If the charter provides for 
a division of the board into not more than 
three classes, the members of one class shall be 
chosen annually. 

Senator Burchill has‘ introduced a bill add- 
ing new section 282-f, highway law, permitting 
a corporation subject to the public service law, 
operating motor vehicles transporting passen- 
gers for hire over a route not included in the 
franchises, to file in lieu of surety, corporate 
stock or bonds of municipal corporations. 

Another insurance law amended has been 
offered by Senator H. D. Williams and Assem- 
blyman Skinner, to section 71-a, providing for 
the merger of insurance corporations doing in- 
surance under this section, or under articles 
5-a and Io-b. 

Bills passed by the Senate include the follow- 
ing amendments to the insurance law: 

Senator Wales, adding new section 83-a, and 
amending sections 84, 89, 91, 96 and 1o1, and 
section 1192, penal law, by defining industrial 
life insurance to be that form, either under 
which premiums are payable weekly or monthly, 
or oftener, provided the policy is less than 
$1000, and the words, “industrial policy” are 
printed thereon. 

Senator Pitcher, amending subdivision 4, 
section 70, by providing indemnity against 
loss in the mails, and loss of bills of exchange, 
drafts, notes, acceptances, bonds, securities, cur- 
rency and money transported in armored cars. 

The House has passed the bill of Assembly- 
man Stone, reviving and extending the cor- 
porate existence of the Star Insurance Com- 
pany of America, and legalizing certain of- 
ficial acts of its directors. 


Arkansas Insurance Department Re- 
Established 

Littte Rocx, ArK., March 19.—After two 
years of trial the pendulum has swung back- 
ward. The State Department of Insurance was 
merged with that of revenues under the Terral 
administration. It did not prove satisfactory 
since the business of insurance is distinct in it- 
self and is not primarily and should not pri- 
marily be considered merely a source of rev- 
enue. This was the attitude taken by the re- 
cent session of the legislature which passed a 
bill re-establishing the Department of Insurance 
and State Field Marshal. It was an administra- 
tion measure in keeping with the announced pol- 
icy of Governor Martineau. The bill was 
passed and signed during the last days of the 
session and the Governor appointed Jack Ma- 
loney, of Little Rock, Insurance Commissioner. 
Mr. Maloney has assumed the office and is re- 
arranging the details of its administration. 
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PERSONAL INTEREST— 


There is a bond of sympathetic 
understanding between this Com- 
pany and its Field Men which is 
forging both ahead. 


Maybe you could reach a higher 
goal in this atmosphere? 


We have a few agency opportunities: 


A. L. KEY, President W.J.ARNETTE, Vice-President 


THE VOLUNTEER STATE LIFE 
INSURANCE COMPANY 


Chattanooga 


Faithfully serving insurers since 1903 
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THE SUCCESSFUL AGENT 


By William Alexander 


OW THOROUGHLY REVISED, this volume 
is a practical demonstration of valuable selling 
methods that will put money in the pockets of 
general agents, agents, brokers and life insurance 
beginners. Mr. Alexander is the author of the 
famous Alexander Educational Course in Life Ins- 
urance and is one of the foremost trained writers 
on the theory and practice of the subject. 


THE SUCCESSFUL AGENT, published by The Spec- 
tator Company, describes the opportunities of life 
insurance as a career; defines the application of life 
insurance canvassing; and shows the reader how to 
handle prospects so that sales will be properly made 
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Over Three Hundred Million Dollars 





Admitted Assets 
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Payments to Policyholders in 1926 
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Total Payments to Policyholders Since 
Organization 


Over Forty-three Million Dollars 





Braprorp H. WALKER 
President 


Joun G. WALKER 
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and closed. 


It may be purchased by those who wish to have, 
in a single volume, a complete and comprehensive 
treatise on salesmanship and a clear explanation 
of the foundation principles on which all sound life 
insurance rests. 


If you want to know your business, be a success- 
ful life insurance salesman and have the background 
for applied sales effort which will make you a pro- 
fessional producer and bring you a constantly-in- 
creasing income. 


ORDER YOUR COPY NOW. 


Price, $2.50 
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Sidelights On Salesmanship 


By Wiitram C. Morton , 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashyille 


Salesmanship is such a big word and covers 
s much territory that it is almost impossible 
to develop a definition broad enough to cover 
all its phases. Everybody is a salesman of some 
kind, either consciously or unconsciously, pur- 
psely or accidentally, successful or unsuccess- 
fu There are lots of people in the world 
who dislike the word “agent” and J have actu- 
ally heard them speak the words “Insurance 
Agent” or “Book Agent” with scorn, as if to 
sy: “Deliver me.” Salesmen will never be- 
cme discouraged by such remarks but will 


rather welcome them because it will enable them 


to give some much needed instruction. Next 
time you hear some one make a remark of that 
| kind, just remind them of the fact that their 
very utterance is an attempt to “sell” a bad 
idea to others in about the greatest of all pro- 
fessions. But the great lesson of life as I 
see it is to persevere; to never surrender to any- 
body or anything ; to find out the course to pur- 
sue and then follow it; to do right because you 
love right; to work for the good you do your- 
self and others; to sell your services plus satis- 
faction to others. This article shall be nothing 
more than a brief attempt to hold back the cur- 
tain, as it were, and give you a few sidelights 
into the great calling of salesmanship. Insur- 
ance is a calling; almost a super-calling, we 
might say, because it is the very essence of ser- 
vic. No kind of service will ever surpass 
that of helping widows and orphans when all 
the world appears as a dark cloud to them. In- 
surance is the silver lining that is behind every 
dark cloud. And it also serves by helping to 
build up the necessary reserve fund for the 
education of children, or proyiding an annuity 
for people in their old age. 


THREE THINGS 

Here are three things that should be of help 
to every salesman, regardless of what he may 
sell: First, really sell them the importance of 
insurance; second, satisfy them that they have 
acted prudently and that they have done the 
wise thing, and third, make it pay them. In 
other words, show them beyond all shadow of 
doubt that every dollar’s worth of insurance 
that they buy from you means money to them. 
And emphasize that word “them” in the sec- 
ond person—“YOU” in capital letters. The 


greater majority of sales must emphasize the 
“you” who is to be benefitted. As much as 
Possible, eliminate anything that might be to 
your own interest and show him where he is 
the one who is playing the winning hand. This 


course will always bring success. And this 
should not be turned so much on him as on 
those things that are near his heart. For in- 
stance, a man’s wife and family should be his 
most prized possessions. The agent who has 
had just a glimpse into a few of the sidelights 
on salesmanship will use the very best word 
pictures imaginable in order to show him how 
he may be able to protect them when he is no 
more. Emphasize that thought of love that 
still makes memory sweet so long as time shall 
last for one’s beneficiaries. This will touch a 
responsive cord in the heart of most any man 
when perhaps nothing else will and should be 
used. 

The man who does the very first item men- 
tioned above, that is, really sells his prospects, 
will have very little difficulty with the rest of 
his problems. But observation and experience 
have convinced me that the trouble with most 
so-called sales is that they are not really sales. 
When a man is really, and truly sold on a 
thing, he will break his neck to get it, and 
will even risk his life for its accomplishment. 
And more than that when a thing is actually 
sold, it will stay sold. There is absolutely no 
doubt about that. Sell any man on the abso- 
lute necessity of carrying insurance for the 
protection of his loved ones and he is going to 
make a desperate effort to have insurance to 
cover his needs as they exist. And you will 
please bear in mind that I said nothing at all 
about the amount... The main thing to do, on 
the industrial and ordinary debit, is to sell men 
the idea that insurance is a twentieth century 
necessity and the amount will be taken care of 
later. But after having sold them on the idea 
of the absolute necessity of insurance, the next 
thing to do would be to do all in your power 
to show how it serves. There should be only 
one cause for lapses and that should be a lack 
of money. In other words, what I am trying to 
say is that no policy should ever be permitted 
to lapse because of dissatisfaction or any 
trouble of that nature. When you have sold, 
your efforts are not at an end but have just 
begun. In other words, the kind of satisfac- 
tion that becomes permanent is just in process 
of formation. On your collection calls later, 
always drive home the thought that you are in 
the business to serve them and that you are at 
their command; in other words, you wish to 
make the thing pay them. This course when 
properly pursued will, give you another side- 
light on salesmanship, that might and should 
properly be designated as satisfaction. Words 
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fail when it comes to giving an adequate descrip- 
tion of the joy that results from a satisfied 
customer. A satisfied policyholder is the best 
advertisement. 

Another great lesson that should be driven 
home to every salesman is the fact that people 
patronize the people they love. Some people 
wonder why others are so successful and why 
they themselves happen to be such failures. 
They evidently overlook the fact that the other 
man is possibly a popular man; that he has 
probably made himself so. About this, I am 
sure there can be no doubt. The reason some 
people are liked so well is because they serve 
so much. You never heard of a really good 
servant, going to his grave unmourned. Serve 
and you will also be happy. The debit man who 
is agreeable, considerate and sincere will be 
able to attract people and make sales where 
the other type of man will be having all his 
debit lapsed or transferred to other companies. 
And you should bear in mind that if you at- 
tract people to yourself they will buy what 
you have for sale and that means money in 
your pocket. But by all means be natural. If 
you can not be nice, polite and agreeable natu- 
rally, you had better be a grouch and try some 
other line. Render little and big services to 
your policyholders and you will be surprised at 
the good number of substantial policyholders 
that will turn your way. And a policyholder 
gotten in this way is usually desirable. 


ANSWER QUESTIONS 

Another thing that salesman must learn to 
do with a great deal of pleasure is to answer 
all kinds of questions. This is nothing but 
natural and is to be expected, and the man who 
has any slant on salesmanship at all will grasp 
the art of answering all questions of whatever 
nature in a spirit of helpfulness and service. 
A grouchy answer will never make a friend but 
the Bible says that “a soft answer turneth away 
wrath.” And I believe that statement, but I 
believe we could paraphrase that a little and 
say that “a cross answer invites wrath.” An- 
swer all questions kindly and politely. I have 
heard all my life that any fool could ask a 
question—and that is true—but it takes a good 
sales person to always give the right answer 
at the right time. 

There have been many volumes written upon 
the art of salesmanship and the cost of these 
would run up into many figures, but I am 
afraid that we fail to get one of the very great- 
est words in the entire English language that 
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may go with the word salesmanship and that 
is the little word “desire.” First of all, there 
should be the desire to be agreeable, to be 
helpful, to be of. service, to do all we can to 
please and serve those to whom we are ob- 
ligated or those to whom we may become ob- 
ligated. And we should not only desire to be 
agreeable but we should have a desire to be 
honestly agreeable, and that is a goal that 
should be sought by every member of the race. 
Be honest with God, yourself, your fellow man. 
This is the thing that makes sales achieve- 
ment possible. And the beauty about desire is 
that it requires no special schooling to acquire 
it and it comes without financial cost. Have a 
desire to honestly serve and you will never lack 
the opportunity. 

I never did like to buy anything much that 
was emphasized too much as a bargain and 
when I say that, I do not say that people 
should not take advantage of bargains. But 
that is not the idea. Where the word “bar- 
gain” is stressed too much, you might as well 
be very very cautious. “Do not buy a pig in 
a poke.” And to do this, it is imperative that 
you study humans, remembering that any one 
can sell bargains. Place yourself in the cus- 
tomer’s position. Ascertain what you would 
do under similar circumstances. Attempt to 
sell yourself under the same circumstances un- 
der which you find your prospect. Present 
arguments to yourself. Be fair and square with 
him and you will be fair and square with your- 
self. Make a friend of him and let him know 
through others who are your policyholders that 
you are also their friends. Create a regular 
circle of friends and let them give you a boost. 
You will find them happy to do a thing of that 
kind. And it is certainly a conspicious fact 
that the more friends you have the more money 
you will make for the boss and yourself. Be 
friends with others and they will make friends 
for you. 

Sometimes agents will run across people 
whose judgment tells them that carrying insur- 
ance is not a good thing to do. They will 
bring up any number of excuses which can be 
answered very easily. Again you will find 
people who are insured but who think that 
they have all that they need. They may frankly 
tell you that their better judgment tells them 
that they are now carrying all that they really 
can just as this time. And do not rush to the 
conclusion too soon that they are wrong. How- 
ever, it should be remembered that people who 
are sold a thing against their own judgment be- 
come a business boomerang, unless the agent is 
able to show, before the sale, that their judg- 
ment is not good. And this is where tact and 
diplomacy will have to be used. You must walk 
and talk carefully when you are attempting 
to show that your judgment is better than that 
of your friend, the prospect. And this art of 
“being able to show” is a very important part 
of salesmanship and, in addition to tact also 
requires intelligence. 

Perhaps one of the most important sidelights 
that should be studied in connection with sales- 
manship is that of sticking to the subject. 
Stick to the subject of insurance, once it has 
been opened. Touch on his hobbies if you wish 
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An Old Line Life Insurance Company chartered in NEW YORK is 
now prepared to accept applications for GENERAL AGENCIES in 
New York State outside the Metropolitan territory. 


LIBERAL CONTRACT—EXCLUSIVE TERRITORY 


Only men with a good record for personal production and the ability 
to organize an agency will be considered. 


Address Box 15 


Care of THE SPECTATOR 








before or after the sale, but during the can- 
vass, by all means, do not let your prospect in- 
troduce some foreign subject. And do not do 
that on your collection rounds either. When 
you call at the home of a policyholder for a 
premium, call on business and if you want to 
discuss other subjects at length, make a special 
engagement and go later. But the point is, 
stick to the subject. Talk insurance and be able 
to demonstrate. There have been many sales 
lost through the buyers speaking of a golf 
game and the seller “falling” for this suggested 
thought and talking out his time on a subject 
that he is not supposed to be playing while 
he is talking life insurance. And that reminds 
me of this well known fact: “Nearly all men 
have the ambition to begin, but only a few 
have the towpath grit to stick to the end of 
the trip.” 


The Open Sesame to Prosperity 

The illustrations of the thrown dice and the 
flipped coin are familiar to all of us, and the 
immutability of the law of average has been 
established beyond any uncertainty. 

Recently, Paul Kruger, superintendent of 
the Baltimore district, made another observa- 
tion in this respect. Standing at one of the 
windows in the home office, he saw a beggar 
seated on the pavement across the street. With- 
out uttering a word and by merely exposing 
himself to the crowds, this beggar received 
numerous responses to his silent appeal. 

It was further revealed that young people 
were more susceptible to the solicitations of this 
unfortunate being than old people; that con- 
tributions came in twos and threes; that out 
of every fourteen passersby, two gave some- 
thing. Obviously, the law of average was 
working ! 

What is the significance of this illustration? 
Here then is an unkempt beggar sitting silently 
on the sidewalk and successful in his purpose! 
Why, the law of average works even for this 
man! And it will work for you too! 

It is a matter of experience that exposure 
to prospects will bring business and that the 
more calls an agent makes, the more interviews 
he obtains and the greater his earnings. But 
many agents lack the common sense which this 
beggar possesses; they fail to go where the 
crowds are and they fail to arouse the funda- 
mental instincts of man—consequently they re- 
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main beggars all their life. So the law of 
average works against you as well as for you! 
A survey made by the Dartnell Corporation 
disclosed the information that 37 per cent of the 
salesmen failed because they lacked industry, 
and another 37 per cent did not succeed because 
they became discouraged. Idleness and faint- 
heartedness will not succeed in insurance. 
You must see the people to sell them. Hon- 


' est-to-goodness calls coupled with intelligent 


preparation will get business sooner or later. 
—Protection-Eureka Maryland Assur- 
ance Corporation. 


Western and Southern News Items 

G. J. Binz, formerly superintendent of the 
St. Louis-Manchester district of the Western 
and Southern Life Insurance Company, Cin- 
cinnati, has been appointed field supervisor of 
Division F, which comprises the St. Louis belt. 

Edw. Loughead has been promoted from 
manager of the agency division to home office 
supervisor of Division F. He is succeeded by 
Ed. Manley who has been connected with the 
home office for several years. 

Home office officials of the company held a 
field convention at the Hotel Statler, St. Louis, 





OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract witha 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 2 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters” but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 


(Stock Company) 
SOUTH BEND 


INDIANA 
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March 24, 1927 


Yarch 10, 11 and 12 which was attended by 
i] representatives from the six St. Louis 
gfices, East St. Louis and Granite City. 


Another field convention was held at the 
New Palmer House, Chicago, March 17, 18 
yi 19, for all company representatives in the 
(hicago belt. 

Superintendent F. G. Ledder, Newport, is 
fading the field in low per cent of ordinary 
ses in proportion to insurance in force. 


The leading district in low arrears for the 
yar is Chicago-Irving park under Superintend- 
et Wm. Peglow. The leading assistant super- 
intendent is C. G. Cannistraci, of Chicago 
West, and the leading agent is J. A. Lewis, 
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of Chicago-Irving park. 

Qn Monday evening, February 21, a meeting 
ws held in the Covington district, at which 
time Director of Agencies H. Thos. Head, pre- 
gnted Superintendent H. L. Shaw with his 30- 
yar diamond Legion button, and at the same 
time Assistant Superintendent E. Hull was pre- 
sited with his 5-year pin and certificate. 

During the Thirty-Ninth Anniversary Ordi- 
ury Effort, Division E, Chicago and vicinity, 
wheld its well-earned and long-established rep- 
wation as the leading division in ordinary. 
First place in Division E and second place in 
the field on a per-man basis was won by the Chi- 
ago-Cicero district, J. E. McDonnell, superin- 
tendent, with a total writing of $128,000, an 
average per man of $5841. Charleston, under 
Superintendent J. H: Robson, led the entire 
feld, and established a new company record 
for business actually received at the home office. 
Charleston averaged $7727 per man. The dis- 
trict total was $170,000. Toledo South, under 
Superintendent L. F. Mackley, has the honor of 
lading Division A with a total of $126,500, 
asplendid average of $4685. The following as- 
sistant superintendents led: L. D. Holstein, 
Charleston $74,000; L. L. Massie, Portsmouth 
$2000; W. Glaser, Norwood $52,000. Agent 
RC. Garten of Charleston led the entire field 
in personal production with a writing of $27,- 
0 for the ten days. 

Superintendent J. L. Morgan, Toledo North, 
las the leading district in ordinary for the 
year, and Evansville, under Superintendent Ed. 
Shoemaker, leads in industrial. . 


Amount of Life Insurance to Buy 

New Yorx, N. Y., March 19.—Speaking here 
tt a recent meeting of the Association of 
Building Owners and Managers, John J. Lynn, 
soup supervisor of the Metropolitan Life In- 
sirance Company, told how an individual’s 
«tual worth often transcends his income and 
thus determines the amount of life insurance 
he May carry. 

‘In determining the amount of life insur- 
ace a person may buy,” said Mr. Lynn, “It is 
hot only his income which must be taken into 
consideration, but other factors which are often 
of even greater importance. He can place a 
Value upon himself as an advisor to business 
s0ciates, and also upom his capacity of coun- 
“lor to friends and acquaintances. For these 
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Harnessing Ambition 


By WiLit1amM THORNTON 


Every struggling debit man will find inspira- 
tion and encouragement in the career of the late 
Christy Matthewson, baseball star, idolized 
during his lifetime by all fans. 

Matthewson had ambition, without which no 
man can go very far in sport, or business, or 
any other undertaking. Ambition is the ger- 
minal seed whence deeds spring. No reward, 
regardless of its glitter, lures the unambitious 
man. He works driven by the brute force of 
necessity, and is content with just enough to 
meet the minimum demand. 

But, ambition alone is not a sfficient qualifi- 
cation to guarantee anyone final success. If 
Christy Matthewson had not had the willing- 
ness to learn, if he had not profited by. his early 
mistakes and failures, he would have died un- 
known. 

At the beginning of his career he gave 
promise of becoming a brilliant player, but 
once or twice, he was forced out of a big 
league, back into a smaller one, because he 
lacked practice and experience, or in th tech- 
nique of the game, “control.” He accepted de- 
feat cheerfully, each time renewing his deter- 
mination to overcome his defects, and to fit 
himself for the coveted place higher up. His 
early years in sport are a long record of pa- 
tient, painstaking effort. 








reasons, while the amount of an individual’s 
life insurance sometimes may seem to be out 
of proportion to his earning power, the other 
factors involved are of sufficient importance to 
justify his purchase of the greater protection. 

“There is, however, really no way in which 
the value of human life can be exactly deter- 
mined, and so, many persons can and do take 
out what seem on the surface to be unduly large 
amounts of life insurance.” 





A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 
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“Highbrows” have often ridiculed “boot 
strap” philosophy, by which they mean the hon- 
est desire of one to help himself. They over- 
look the fact that a man they revere, the great 
English writer, John Stuart Mill, once wrote: 
“Nothing is more certain than that improve- 
ment in human affairs is wholly the work of 
the uncontented characters.” 

There are many disappointments and failures 
“to discourage every insurance man, particularly 
during the period he is now in the business. As 
long as he is dissatisfied, and not overwhelmed, 
there is hope for him. These backsets may be 
turned into good account. When Matthewson 
failed to make a big league, he learned the rea- 
son, and was content to play in a smaller league 
until he had improved himself. The simple 
fact alone that he wanted to be a star would 
never have brought him fame. 

If, instead of blaming hard luck and poor 
business conditions for a small writing and slim 
collections, the agent will look within himself 
for the causes of his failures, more times than 
less he will find that he alone was responsible. 
Having put his finger on the trouble, nearly 
half the battle of curing it is won. Then it 
becomes only a question of changing methods, 
and learning the right way of doing things 
through practice. 

I said a few paragraphs back that ambition 
is the germinal seed of success. Perhaps the 
figure is inept. It occurs to me now that a 
better way of illustrating what is meant is to 
liken ambition to a great driving force such 
as Niagara Falls. One stands gazing at the 
cataract, awed by its magnificent power. But 
what value is that power unless it is harnessed 
by machinery, and turned into some definite 
purpose? And so with ambition. Unless it 
is harnessed, and directed by intelligent effort 
and persistency of purpose, it amounts to noth- 


ing. 





LIFE INSURANCE ECONOMICALLY 
ADMINISTERED 
Policyholders Get Over 98 Per Cent of 
Premiums Paid, Says Winslow 
Russell 
San Francisco, Cauir., March 19.—“Of all 
the services the American people buy, life in- 
surance is probably the most economically ad- 
ministered,” declared Winslow Russell, vice- 
president of the Phoenix Mutual Life Insur- 
ance Company, told the Sales Congress of Life 

Underwriters now in session here and said: 


In the past decade, policyholders have had 
returned to them ir dividends, cash values and 
claims, 98.2 per cent of all the premiums they 
have paid. In other words, all expenses of 
investment, of selling, taxes, medical costs, and 
every other outgo have been covered by the in- 
terest and other income on these invested funds 
and, to maintain the companies, policyholders 
have contributed only 1.8 per cent. 

This is a development almost beyond com- 
prehension. No other period in human history 
supplies a parallel for this accomplishment of 
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public thrift and applied financial genius. It 
was achieved in a period even whén a world 
war was financed and a devastating epidemic of 
influenza ravaged the land. 


In the years 1915 to 1925 the American 
people contributed in life insurance premiums 
the sum of $14,987,000,000, the insurance execu- 
tive declared. In that decade the companies 
paid their policyholders $8,731,000,000 and in- 
creased the assets set aside for the benefit of 
policyholders by $6,001,000,000, or a total of 
$14,730,000,000. The mutual life insurance com- 
panies of the country in 1925 alone returned 
to their policyholders in dividends $351,000,000 
and, in the aggregate, paid claims amounting to 
$493,000,000. 

More than 70 billion dollars of protection are 
held by the policyholders of the United States, 
with assets of 12 billion dollars to protect fu- 
ture claims and a $urplus over all liabilities 
amounting to more than a billion dollars, Mr. 
Russell explained. He further declared that 
“there is little to encourage the Bolshevist 
and ‘Red’ propagandist in this aspect of our 
national life. It speaks eloquently not only 
of our financial stability but of the profound 
sense of family obligation that the average 
American feels.” 


PRUDENTIAL NOTES 


Many Changes and Promotions 


LEADERS IN THE FIELD 


New Assistant in Bloomington, Ind., to 
Care for Enlarged Business 
Many changes have taken place among the 
agents of the Prudential Insurance Company 
of America during the past month. Agent J. 
J. Schubert of Philadelphia Number 6, on 
March 12 entered Class “G” of the Prudential 
Old Guard, after having completed thirty-five 

years of continuous service. 

Superintendent O. A. Woods, of Philadel- 
phia Number 11, is evidently out to make this 
year a banner one in monthly income policy 
production. He is at present leading Division 
D in this branch and has had a number of these 
policies written each week of the present year. 
Superintendent W. E. Lyon, of Philadelphia 
Number 6, is closely pressing Superintendent 
Woods in this respect. 

Agent Wilson Heath, of Connersville, Ind., 
has been promoted to assistant superintendent 
at Richmond, Ind., effective March 21, i927. 
The good record made by Agent Heath during 
the period he was in charge of a debit earned 
the promotion. 

Assistant Superintendent T. D. Bartlett, of 
the Bedford, Ind. assistancy (New Albany 
District), has regained the leadership of Divi- 
sion G in industrial increase. 

The growth of the compatiy’s business at 
Bloomington, Ind. (New Albany District), has 
necessitated the appointment of an additional 
assistant superintendent at that point. Advan- 
tage of this opportunity was taken to recog- 
nize the creditable work of Agent S. C. Bart- 
lett by promotitig him to take charge. 
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Lancaster - York, Pa. | 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an 
unlimited production: 


Contract as good as the best, with exclusive 
rights. 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 


SOU PUR RT ORES OO 





Joseph R. Ziolkowski entered the service of 
the company as an agent at Niagara Falls, N. 
Y.,-on July 30, 1923. At that time Niagara 
Falls was detached from the Buffalo Number 
2 district. On January 7, 1924 Niagara Falls 
was made a district and the agent continued in 
this territory until recently when he was pro- 
moted to be an assistant superintendent at 
North Tonawanda, N. Y., detached from the 
Niagara Falls district. His promotion was 
won by sustained effort. 

Maurice Stewart who was appointed as an 
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agent in the Rochester Number 1 district, date 
of January 26, 1925, has been promoted to the 
position of assistant superintendent in be: 
same district. 

Byron R. Notter, assistant superintendent i 
the Chicago Number 5 district, is to be com 
mended for the splendid progress he has made, 
especially in the production of industrial busi- 
ness. He finished well up among the company’s] 
leaders for the year 1926, and in addition te 
being the division leader for the current year, 
ranks number 53 in the company. : 


Just Where Would This Plan Stop? 


Suppose you took it into your head to sys- 
tematically follow up birth notices and kept 
your eyes open for the prospects you could 
secure through such notices, how long would 
it be before you were so pushed from behind 
by appointments that you would become so 
busy you would not know whether you were 
afoot or horseback? 


The morning paper of Monday announced 
ten births—one in your territory. Assume that 
you got to the address next evening, and found 
little difficulty in persuading the proud father 
to let you write a quarter on the wonder child. 
Ah, yes, but this is a new home and you are 
talking to the head of the house. He has 
added responsibilities—a son to provide for, 
in addition to his wife. He entertains great 
hopes for the newcomer. Already they have 
talked over what is in store for him; most 
likely this includes a college education. Surely 
you are not going to quit with the writing of 
a twenty-five-cent application when there are 
so many other lines that may branch out from 
the case of the infant? 


How about odd-period endowments, eighteen, 
nineteen, twenty and twenty-one years, on the 
father to mature in the lad’s college years? 
Educational endowments to defray the ex- 
penses of his education. Then, the mother 
should be protected by a larger sum, because 
the husband and father will realize that she 
cah not support two people with an amount of 
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life insurance only sufficient for her mates 
nance. 

If the father has a business or is a partner 
in a firm of any note, maybe he will be glad to 
listen to a group or wholesale proposition. 

After he is written, how about his frien 
and relatives? He can give you names, 
and particulars, of a number of individuals=) 
facts concerning their income standing, busi-_ 
ness connections, family, and many other; 
points—fact which will enable you to go to & . 
parties he mentions with a well- thoughtout sug: | 
gestion regarding the life insurance they sh 
carry. 

The law of average in canvassing should 
work out very easily with friends and relatives 
of satisfied fathers to whom you gave whole 
hearted service. ‘ 

So, you can keep on with the following 1 
of birth notices, writing the child, the fat 
perhaps the mother, the father’s relatives ang 
friends, the mother’s relatives and friends. Just 
how long do you think you could keep up tl is 
sort of thing before you would be so bus 
seeing people that you would worry over how 
you could take care of so much business? We 
recall a case where a ten-cent application on ; 
baby was made to bloom into six policies ¢ x 
the father for around $120,000. Turn the ques 
tiott over in your thought emporium, and 
how much it’s worth as a means of placing 
ditional greenbacks in your billfold. 


—The Prudential Weekly Record. | 











